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AMERICAN CARS 
STILL DOMINATE 
5. A. MARKETS 


Survey Abroad Shows Con-' 
ditions Favorable to 


U. S. Makers 


ASHINGTON, May 26. 

—Though automotive 
market conditions in Europe 
generally reflect low com- 
modity prices and the current 
business recession, some en- 
couraging angles are evident 
from the viewpoint of the 
American manufacturer, ac- 
cording to the survey of auto- 
motive market conditions 
abroad just issued by the = 
tomotive division of the D 
partment of Commerce. 


American cars cnotinue to domi- 
nate the Cuban and Latin-American | 
markets, with dealers expecting | 
more activity as the new models ar- 
rive. But in New Zealand the | 
American car has fallen off heavily | 
with a corresponding increase of | 
sales of British-made car. 

Germany is taking enthusiastical- 
ly to the low-price American cars| 
assembled in Germany and these 
models are obtaining an ever in- 
creasing share of the total sales 
volume. However, it is very difficult 
for American manufacturers to ob- 
tain representation in Germany at 
this time and some cars which have | 
been on the market for several 
years are not now actively repre- 
sented. The future of American car 
sales in Germany is believed by 
many to be in the higher-price cars, 
sales of which can be made regu- 
larly to discriminating purchasers. 

The International Automobile 
Show held in Berlin in February 
brought a decided revival of auto- 
motive interest, most of the ex- 
hibitors reporting an increase in 
business. This increase “was so pro- 
nounced that during March a num- 
ber of local plants revised their pro- | 





| 
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Chicago, May 26. 
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| though the general sales production | 
|in the motor industry is placed at | 


| public, which, in its turn, indicated 


| the 


ithe review said, 


—Perfect Circle Company has an- 
nounced that April replacement sales through automotive | 
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FOR CANADA AT 98% 
OF NORMAL, SAYS BROWN | 


Toronto, Ont., May 26 (UTPS).— 
H. A. Brown, vice-president and 
general manager of General Motors | 
of Canada, states that the city of | 
Oshawa, Ont., which is the location 
of the chief Canadian plant of Gen- 
eral Motors, is producing and sell- 
ing two automobiles to every one 
distributed by all other producers 


GENERAL MOTORS SALES | 


| combined in Canada at the present | 


time. 


While exact figures for May are 


not yet ready Mr. Brown said, “al- | 


| 


only 45 per cent. of the production | , 
in recent years at this period, the | 
sales production of General Motors | 
is placed at 98 per cent.’ 

Mr. Brown took the view that 
present conditions in the Dominion | 


| 
| 


| justified the belief in a growing | 


spirit of confidence in the buying | 


the approach of a renewal of pros- 


| perous business conditions. 


INDIANA’S AUTOMOBILE 
| OUTPUT IN APRIL PEAK | 
SINCE AUGUST OF 1929 


Indianapolis, Ind., May 26.—Gen- 
eral business conditions in Indiana 
during April were better than dur 
ing any other month since October, | 
1930, says the current Indiana Busi- 
ness Review, published monthly by 
Fletcher American National 
Bank and prepared by the India- | 
napolis division of the Indiana 
university bureau of business re- | 
search. The Indiana general busi- | 
ness index has been revised to 76.9 
for February and 78.3 for March, 
The preliminary | 
April index is 81.0. 

Most lines of trade and industry 
have made slightly more than nor- | 
mal seasonal gains since the first of | 
the year. In normal times general 
business activity declines from May | 
to July and then reaches another | 
peak late in September and October. 

“Department stores in most of the | 
State did not suffer from the post- 
Easter lull,” says the review. “Pre- 
liminary reports show April sales | 
above those of a month ago and 
under a year ago. Retail hardware 


(Continued on page 9) 


| volume, offsetting to some extent a 
| reduction 
|tions, enabling flat steel producers | 


Late News Flashes 


;/to maintain a higher 


| and 

| week. 
It attracted so much atten-! 

from factory officials | 

similar exhibitions are: 

now being planned for other | 


| week ends on 


SALONS, RADIO. 
SELL NEW CARS 


IN CLEVELAND 


| Special Shwwtaas by Dis-| 


tributors, Dealers 
Draw Buyers - 


LEVELAND, May 26.— 
Automobile salons are 

in the forefront here as aids 
to merchandising. McDon- 


| ough Motors, Inc., distributor | 


of De Soto ears, held an un- 


usually successful salon at its | 
Carnegie Avenue) 


salesrooms, 


East 93d Street, last 


tion 
that 


cities. 


This week the Ford Motor Com- | 
|duction of automobiles in Canada | 


(Cc ontinued o on Page 2) 


‘SHEET STEEL BOOKINGS 


FOR MAHONING VALLEY jz« 


HOLDING FAIR VOLUME 


Youngstown, O., May 26.—Auto- 
mobile steel production § in 
Mahoning Valley declined somewhat 


this week with two small 


"NEW ‘YORK, WE DNESDAY, “MAY 27, 1938 


the | 
| those for March shows that the in- | 


|crease was mostly in closed passen- | 
sheet 


| 


Garage Lien Dismissed | 
When Court Rules Plane | 
Is Not Motor Vehicle | 


Jersey City, N. J.. May 26.—An 
airplane is not a motor vehicle, 
District Court Judge August Zie- 
gener ruled, dismissing an action 
brought by William Small, owner 
of a.garage at 109 Oxford Ave.. 
to recover $200 which he claimed 
was due as rent for the storage 
of an airplane in his garage. 

“An airplane does not come 
within the meaning of the motor 
vehicle act as adopted by the 
New Jersey Legislature and 
which empowers garage owners 
to retain the possession of cars 
when the car owners fail to pay 
rent,” Judge Ziegener said in 
recommending that Small take 
other legal means to recover 
the sum. 


CANADIAN CAR OUTPUT 
UP 37% FOR APRIL; 
AVERAGES 572 DAILY 


Canada, May 26.—Pro- 





Montreal, 


during April amounted to 17,159 cars, 





— with a daily output of 419 cars 
March and 809 cars in April a 


an average of 572 cars per day, com- | 


Baily Ne 


=—— 


$12 Per Ye ar. 


5 ¢ ents. 


ME. A. REPORTS 
APRIL BUSINESS 
BEST THIS YEAR 


‘Upward Swing Evident 


From First of Year 
Continuing 

N' W YORK, May 26. — 

Final figures from man- 


aN rine of automotive 
parts, accessories and service 


‘equipment indicate that April 
continued the upward swing 


evident since 
year, with 


that has been 
the first of the 
each month better than the 
preceding one, according to 
the Motor and Equipment As- 
sociation. 

The advance took place both in 
shipments to car manufacturers for 
original equipment and to whole- 
| salers for distribution to the re- 
placement trade. Increased ship- 
ments to car manufacturers bear 
out estimates of a gain in car 
production for May. 





year ago. The rate of output in 

this year was 37 per cent. 
| higher than in March, and the im- | 
provement over the preceding month | 
was the greatest for any month this 
year to date. 


Comparison of April figures with! 


ger cars, with smaller gains for 


The grand index of shipments for 
all groups of manufacturer members 
|reporting their figures to the as- 
| sociation for April stood at 124 per 
cent. of the January, 1925, base 
index of 100, as compared with 113 
for March, 93 in February, and 163 
| for April, 1930. 


(Continued on Page 2) 


plants suspending operations for | | Other models. Closed passenger cars 'NASH SALES CONFERENCE 


the | 
was | 


Production of 
however, 


several days. 
| larger companies, 
little changed. 
Mahoning Valley Steel Company | 
did not resume operations at its 
| Niles sheet plant at the start of | 
the week. The Falcon sheet plant | 
of Empire Steel Corporation also 
was idle. Both plants were ex- 
pected to operate before the current 
reduced schedules. 
| Eight units were expected to start 
|today for Falcon, against fourteen 
operated last week, while the Ma- | 
honing Valley steel schedule, at 75 | 
per cent. last week, is indeterminate. | 
Sheet bookings continue in fair 


in blast furnace opera- 


rate of pro- | 


| advanced from 9,319 to 12,336, open | 
passenger cars from 1,002 to 1,655 
and trucks from 2,510 to 3,116. 

The Dominion Bureau of Statistics 
index number of motor car produc- 
tion, which is adjusted for seasonal 
| variation and expressed as a per- 


|centage of the long-term trend de- 
|'termined from the period 1919 to 


(Cc ontinued on Page 2) 


AT KENOSHA OPENS TODAY 


Kenosha, Wis., May 26.—Nash 
Motors Company distributors from 
all over the United States and 
Canada will come to Kenosha to- 
morrow for a three-day sales con- 
ference with E. H. McCarty, vice- 
president and general sales man- 
ager. 


Nine Cars Improve Sales 
Rank This Year Over Last 


EW YORK, May 26.—Nine makes | 
of passenger cars improved their 





(Continued on or 2) 


rank in point of retail sales in the | 
first quarter of this year, as com- 
pared with the corresponding period | 


advances in sales ranking were as 


| follows: 


rn 


5 to 4; Dodge, 6 to 5; 
Oldsmobile, 7 to 6; Willys, 14 to 11; 
Auburn, 23 to 13; Graham, 18 to 
| 17; Packard, 20 to 18, and Cadillac, 


Pontiac, 


equipment jobbers established a 
42 per cent. over April, 1930. 
* 


Washington, May "26. ~ilieiiideed Hoover’s economy 
drive will avoid any curtailment of expenditures for air 
mail during the coming fiscal year, according to the Post 
Office Department. 


* * 


* 
Tulsa, Okla.. May 26.—Daily average production of | 


crude oil in United States week ended May 23 totaled 2,439,- 
230 barrels, an increase of 7,938 barrels over preceding week, 


according to Oil and Gas Journal. 
a ae * 


Atlanta, Ga., May 26.—Business in this country has been 


improving steadily for the last three months and has now! 


reached a definite upward trend, Herman H. Petry of the) 
New York Produce Exchange told the Southeastern Securi- 
ties Commissioners convention n here today today. 
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Car Registrations 





| tion statistics from every state but 


| period of last year, 


Passenger Car Equipment and Ac- | 


| pear on the 1930 list. 


of 1930, according to the registra- | 
127 to 21. 

Cars retaining this year the same 
relative positions that they held a 
| year ago were Buick, 3; Studebaker, 
18: Chrysler, 9; Nash, 10; Plymouth, 
112; Oakland, 19; Pierce-Arrow, 28; 
| Lincoln, 30, and Cord, 32. 

As the accompanying tabulation 


Georgia, which did not report new 
ear sales for that period this year. 

The outstanding gain, of course, 
| was that of Chevrolet, which oc- 
| cupied first place in the ranking of 
thirty-four cars for the first quar- 
oer, Oe againet second place in the indicates, there were few drastic de- 
first three months of 1930. clines in rank by any cars. The 

Nine makes of cars retained the) axes that lost their 1930 positions 


Overhead | this, ranks in the first quarter Of | were Ford, Essex, Hudson, De Soto, 
| this 


year as in the corresponding | yupmobile, Whippet, Willys-Knight, 
while fifteen | purant, Marmon, Reo, La Salle, 
| cars were further down the list this| pranklin, Peerless, Viking and Stutz. 
year than in 1930. The ranking; Among the oustanding gains in 
this year contains thirty-four cars,| sales ranking was that of Auburn, 
one of which, Austin, did not ap-/ which advanced from 23 to 13, step- 


(Cc ontinued on Page 2) 


In addition to Chevrolet, the other! 


See Page 8 
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Nine Cars Improve Sales 


Rank This Year Over Last 


(Continued 


ping up ten rungs on the sales 
laddei 

General Motors this vear has pro- 
duced three of the leading selling 
cars, the same number as a year ago 
This corporation has four out of the 
first six, while in the first quarter 
of last vear it accounted for fou 


out of the first seven. 


table 
and the 


gives regist 


sales 


The following 


of this vear and } 


last 


Chevrolet 
Ford 
Buick 
Pontiac 1 
Dodge acs 1 
Oldsmobile . 
Essex ..... ] 
Siudehaker .... ] 
Chrvsler 

Nash 

Will's 

Fiymouth 

Auburn 

Hudson 

De Soto 

Hupmobile 

Graham 

Pevkard 

Qalhland 

Whippet 

Cadillac dare 

Villws-Knieht 

Di-ant 

Marnon 

Re v 

La Selle 

Austin 

Pierce-Arrow 

Franklin 

Lincoln 

Peerless 

Cord 

Viking 

Siutz 


140.665 
134,528 
22,177 


12,182 


from Page 1) 


Chrysler this year has one of the 
first five, as against one of the first 
six last year and three in the first 
twelve, aS compared with four in the 
first dozen last year, De Soto hav- 
ing dropped from eleventh to fif- 
teenth That gives Chrysler four 
out of the first fifteen cars in point 

, of sales this year. 
rations by cars for the first quarter 
rank of each: 
Registrations —- Rank -— 
193) 1930 1931 1930 
167.611 7 
277,901 4 
25,475 
19,631 
17,720 
14,131 
20,495 
12,918 
12,395 
11,312 
8.283 
9.475 
3,020 
9,231 
10,083 
6,747 
6,434 
5,778 
6,386 
6,505 
1 862 
3,647 
6,550 
3,347 
2,987 
2.750 


6.974 
4.1% 


1.61% 
1,028 
9 825 
8,842 
8.637 
7,392 
6,046 
5,805 
5.348 

292 

120 
3,734 
3,566 
3.142 
2,759 
2,747 
) ZRe 
2.077 
2,005 

596 
1.332 
1,292 
1.056 

21% 

446 

422 

232 


124 


— i et 
NLOC OM AAIMD MWe AK 


Sesenras 


1 


J = 


1,687 
2,254 
1,037 
1,262 
48% 
622 
294 


"Not on the market at that time. 


M.E.A. REPORTS APRIL 


BUSINESS CONTINUED 
YEAR’S UPWARD SWING 


(Continued from Page 1) 


Reports by 
manufacturers in April 

Parts-accessory .nakers _ selling 
their products to car and_ truck 
makers for original equipment made 
shipments aggregating 127 per cent. 
of the January, 1925 base, as com- 
pared with 117 in March, 95 in Feb- 
ruary, and 175 in April a year ago 

Shipments to the trade by makers 
of service parts were also 127 per 
cent. of the January, 1925 base, as 
compared with 110 in March, 99 in 
February, and 150 in April last year. 

Accessory Shipments to the trade 
in April were 66 per cent. of the 
January, 1925, base, as compared 
with 65 per cent. for March, 53 per 
cent. for February, and 74 per cent 
for April, 1930. 

Service equipment shipments, 
that is. repair shop machinery and 
tools, in April were 118 per cent. oi 
the 1925 base figure, as compared 
with 115 per cent. for March, 97 for 
February, and 180 for April, 1930. 


BENDIX S. A. E. HOST AT 
HOME, TRAIN, FACTORY 


divisions of member 


follow: 


Chicago, May 26.—With his flair 
for the unusual, Vincent Bendix, 
president of the Society of Autonio- 
tive Engineers, held a _ series of 
meetings with the society's execu- 
tive council that started in Chicago, 
continued on a_ special train en 
route to South Bend and wound up 
in the latter city. 

The Chicago session met Satur- 
day at the mansion purchased by 
Mr. Bendix some time ago, 
known as the Bendix gallery, at 
1350 Lake Shore Drive. Following 
this meeting the members of the 
executive council were guests of Mr. 
Bendix at luncheon and _ then 
boarded the train for South Bend. 
A feature of the visit there was an 
inspection of the plants of the Ben- 
dix Aviation Corporation. 

The purpose of the meetings was 
further to perfect plans for the 
forthcoming summer meeting of the 


society, scheduled for June 14-19,/ mobile factories are taking sheets | number 


at White Sulphur Springs, W. Va. 


and | 


SHEET STEEL BOOKINGS 


FOR MAHONING VALLEY 
HOLDING FAIR VOLUME 


(Continued from Page 1) 


duction than other tvpes of fabricat- 
ing units. 

The sheet business, however, 
tapering slightly for the district 
a whole, but the low rate at which it 
is receding, encourages Valley makers 
to hope that summer demands for 
sheets will not be far below the vol- 
ume of present buying. The pipe 
market continues dull, and signs of 
the improvement expected by Valley 
makers in late May and early June 
so far have failed to appear. Mill 
superintendents report that demands 
for large-diameter pipe are notice- 
ably lacking and that 
steel buying in the Valley has not 
shown the expected seasonal 
crease. 

Of the large companies manufac- 
turing automobile steel, Republic 
Steel Corporation is making the 
best showing from a viewpoint of 
operations. That company is op- 
erating at 45 per cent. of capacity 
in this district, compared with only 
44 per cent. in the previous week. 
A slight increase in open-hearth ac- 
tivity at the Haselton plant ac- 
counted for the advance. Eight 
sheet mills were scheduled to be 
under power today at Republic's 
Niles plant. Strip production con- 
tinues at a fair rate for this com- 
pany at the Warren plant, from 
which considerable shipments to 
automotive plants are made. 

Sharon Steel Hoop Company, 
makers of sheets and strip in quan- 
tity, is operating at 65 per cent. of 
capacity, holding its recent operat- 
ing gains. Four open hearths are 
making stee] at Sharon's Lowell- 
ville plant to meet. demands of the 
strip and sheet departments. Plants 
'of the company are now more ac- 
tive than at any other time this 
year. 

Newton Steel Company is averag- 
ing 60 per cent. for the Monroe and 
Newton Falis plants, with produc- 
tion at the latter plant being con- 
siderably reduced. More of New- 
ton’s orders are being filled at 
| Monroe, from which Detroit auto- 


is 


jin greater quantities. 


as 


structural | 


in- 


‘CLEVELAND DEALERS’ 


| 


_ SALONS, RADIO SELL 


| 


(Continued from Page 1) 


pany is putting on a salon of 
“smart coupes” at 1938 Euclid Ave 
The Jones-Finney Motor Company, 


NEW CARS SPEEDILY 


} 


| 


2351 Carnegie Ave., is presenting a | 


display of 


It will 


distinguished 


automobiles, continue 


Lincoln | 


through June 3, daily, from 10 a. m. | 


to 10 p. m. 

The Ohio Buick Company is hold- 
ing “open house” this week at 
showrooms, 1980 East 24th St. 


its | 


There have been other recent spe- 


cial showings that 


have brought | 


out many buying prospects, encour- | 


aging this kind of merchandising. 
Officials of McDonough Motors 


‘are enthusiastic over the results of | 


their four-day salon. It brought in 
thirty-five retail sales and was the 
means of adding one new dealer. 
Brief radio announcements of the 
| special showing were made at noon 
for two days. Within an hour of 


the time he had heard one of these | 


announcements over the air this 
, dealer prospect called up S. C. Mc- 
Donough, president of the company, 
and negotiations were begun which 
added one more De Soto dealer un- 
der the McDonough banner. 

“This experience convinces me of 
one thing,” says Mr. McDonough. 
“It pays an automobile dealer to do 
something unusual, something to 
‘attract attention. Ouf results cer- 
tainly were very good.” 

Results of a salon may continue 
for some time after it actually 
closes. Encouraging to the Cleve- 
land distributor was the interest 
shown by factory officials. L. G. 
Peed, general sales manager of the 
De Soto company, and R. M. Row- 
land flew to Cleveland from Detroit 
to see the arrangements and study 
the plan. Now they are planning 
to carry the idea to distributors in 
other cities. 


CANADIAN CAR OUTPUT 
UP 37% FOR APRIL; 
AVERAGES 572 DAILY 


(Continued from Page 1) 


1928, inclusive, which started in 
January at 60 per cent. below the 
normal, moved up 20 points during 
the first quarter of this year, and 
again advanced 14 points in April 
to register 6 per cent. below the 
normal. 

Customs records for April showed 
1,421 cars were imported into 
Canada, and 1,209 were exported. 
Figures for the first four months 
of this year show total imports at 
| 5,221 cars, and exports at 7,798 cars, 
compared with imports of 10,420 
cars and exports of 16,958 cars 
during the corresponding period last 
year. 

Of the total output during April, 
15,837 cars were made for sale 
Canada, and the balance of 1,322 
cars were intended for export. The 
apparent consumption of automo- 


that 


193 


UOTING Arthur Brisbane, Hearst’s 

column conduetor, who recently devoted considerable 
space in Today to emphasizing the fact that the British 
hold the airplane, automobile and motor boat speed records: 
“Incidentally, the British are far ahead of us in the construc- 
tion of airplane and other engines. They have developed 
horsepower in their engines by methods concerning which we 
For instance, they took an 850 horsepower 


world-famous 


know nothing. 


‘engine weighing 1,540 pounds, and got out of it 1,500 horse- 


Tq 


power, the engine weighing less than one pound per horse- 
power. Perhaps our big oil companies could tell us what the 
British put in their engines to get such horsepower and make 


them go so fast.” 
* * * 
ET William B. Stout reply to Mr. Brisbane. He's not an 


oil producer, it is true—just a modest engineer, whose 


- 


‘achievements in the airplane field rank second to none in this 


country and whose knowledge of the automobile engine can- 
not be questioned. The president of the Stout Engineering 
Laboratories, Dearborn, Mich., has written for Sparks the 
following answer to Mr. Brisbane: 

“Mr. Brisbane’s recent editorial, while an interesting 


‘viewpoint of the usual glorification of anything that is for- 


in | 


biles during the month, determined | 


by adding the 15,837 cars made for 


sale in Canada to the 1,421 cars im- | 


ported, amounted to 
The number of new cars made avail- 
able for use in Canada during the 
four months ended April 30, this 
year, totaled 44,709 cars, compared 
with 64,612 cars in the first four 
months last year. 


CANADA DURANT MOTORS 
SOLD TO NEW COMPANY 


Montreal, Que., May 26.—Stock- 
holders of Durant Motors of Canada 


17,258 cars. | 


| 10,000 years old, from the bottom of a Florida lake. 


'of the A. A. A. 


are officially advised that, pursuant | 
to by-law of the directors and reso- | 


lution of the shareholders, Durant 
Motors of Canada has sold all its 
assets, subject to its liabilities, to 
Dominion Motors, Limited, and re- 
ceived therefor 287,000 


ors, Limited, of the par value of $10. 
Durant shareholders will receive 
one share of Dominion Motors for 


Shares of | 
the capital stock of Dominion Mot- | ; 
| high-wheeled. motor buggy as the latest automobile develop- 


each share held, and are asked to | 


forward their certificates to the 
Chartered Trust and Executor Com- 
| pany, Toronto, to receive in return 
certificates representing an equal 
of shares of Dominion 
' Motors. 


| 


| 
| 


eign, is very far from actualities. For example, we produce 
engines in this country approximately a pound per horse- 
power commercially and for regular use; whereas, the British 
engines mentioned are only good for a few hours of racing 
intensity and the weights given do not include radiator, 
water and cooling system. The fast planes mentioned are 
entirely impractical racing craft of less commercial value 
than any other mechanical thing. 

“The British commercial planes that they actually use 
cruise at eighty-five miles per hour for a few hundred miles 
per day with a top speed of a hundred, while our regular 
American types in use by the score, cruise forty miles an hour 
faster on less fuel per mile and cover over a million miles per 
month in regular airline use. No foreign airplane in regular 
service can compare with any one of a half dozen American 
planes, as Frank Hawks recently proved. 

” * * 

66 N the motor car field, they have built larger engines than 

we have for one specific use and with no following com- 
mercial consequence. America produces power plants for 
specific commercial production. Foreign production is hand- 
made, inaccurate and of tremendous maintenance require- 
ment. Most information received about the marvelous foreign 
things generally turn out like the recent DO-X, with a world’s 
non-start record. 

“Let’s give them credit for all of the wonderful attempts 
they are making, but this complex about everything foreign 
being superior just because it is foreign leads to a lot of 


misunderstanding.” 


* * * 


HE other night in the news reel at the movies I saw them 
bringing up the bones of a mastodon, supposed to be 
The 
memory of the picture came back the next day when I 
received a letter from our F. E. Edwards, former chairman 
technical committee, written from Min- 
neapolis, reciting that he had recently run across a couple of 
Holsman buggies up there, one in Bismarck, N. D., and the 
other in Green Bay, Wis. These finds were akin to the dis- 
covery of the mastodon bones, for, comparatively speaking, 
the Holsman goes back to what is the equivalent of 10,000 
years in automobile history. 

In the days when we thought the public would accept the 


ment—around 1908 and 1909—the Holsman, made in Chi- 
cago, ranked as one of the leaders of this type. To us now 
it would seem a replica of the one-hoss shay, but in those days 
it was something. The fad, for it was nothing else, lasted 
only a few years, but the passing of it left in its wake at least 
twenty concerns that thought they were at the end of 
the rainbow. 
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Ford Dealer Canvases City to Get Service Jobs 


O’Shea Motor Company 
Combs Lincoln, 


Suburbs Once a Year by 


House-to-House Method | 


Orderli-' door is located in one side of the 


—Emphasizes 
ness in Shop 


thorough house-to-house can- 
vass of Lincoln, Neb., and 
suburbs is found to be the most de- 
pendable method of building up 
service department and shop busi- 
ness for the O’Shea Motor Com- 
pany, Ford and Lincoln dealers. 
The canvass is conducted once a 
year when an average of twelve men 
are employed. They visit 
home and fill out a questionnaire 
prepared by the dealer. The infor- 
mation gathered includes the name 
and address of each householder, 
make of car owned, model and year 


car manufactured, how long owned , 


by present holder, how he likes it, 
whether he is considering the pur- 
chase of a new car, and who does 
his service work. 

This information not only enables 
the O'Shea Company to compile an 
intelligent and exhaustive file list 


of service department prospects, ac- | 


cording to Guy Rhoades, who has 
been service manager of the com- 
pany for six years, but also makes 
a valuable prospect list for 
company’s new car salesmen to 
work on. After the canvass has 


been completed it is culled over by | 
office employees and salesmen, and | 


the information desired concerning 
all likely prospects for new and used 
car sales or service, or both, is 
recorded by the visual filing system. 

“The one requisite that makes this 
system effective,” said Mr. Rhoades, 
“is constant vigilance on the part of 
oifice help and salesmen to cull dead 
material out of the files and record 
current dealings on the file cards. 


By the regular use of the files and | 
the progressive recording of current | 
information this system has become 


a very valuable aid to both the sales 
and service departments of our com- 
pany.” 

Direct mail advertising is used in 
following up the canvass. Factory 


days to the preferred list of prospects 
for service and repair business. Di- 
rect mail is also used in keeping in 
touch with regular customers, but 


this literature is confined almost en- | 


tirely to notices of special grouped 
service operations and bargain serv- 
ice offers, 
such as spring and fall service of- 
ferings, and tastefully prepared invi- 
tations to attend special new car 
showings and salons. A special and 
more personal set of form letters is 
mailed new car purchasers as a part 
of the company’s program to sell 
them on its service department. 

The telephone is used only to a 
limited extent in drumming up ousi- 
ness for the service department 
Regular service notices are all sent 
by mail, but Mr. Rhoades or nis as- 
sistants frequently use the phone 
to contact special cases where the 
more personal touch is deemed nec- 
essary to bring the customer nto 
the shop. 


policy for acquiring new service and 
repair department customers, Mr. 
Rhoades believes that it is neces- 
sary to maintain a business-like at- 
mosphere about his department and 
offer the utmost in equipment and 
workmanship te retain new cus- 
tomers. “A mussy, disarranged shop 
gives the customers a bad impres- 


* 
| 


its 


each | 


the | 


seasonal service notices | 


sion of a company,” he said, “and , 
no matter how hard a service man- | 


ager may strive to build up the vol- 
ume of his business, he cannot suc- 
ceed unless he maintains a clear, 


| 
| 


service department or the shop on 
| the second floor is handled with a 


Neb., | minimum of confusion and a maxi- 


}mum of efficiency. ‘The service floor 
jhas conveniently located entrance 
and exit doors, equipped with elec- 
tric control motors, while a third 


department where the wash rack is 
;maintained. The wash rack is sur- 
/rounded by a ridge in the cement 
flooring, So as to avoid muss on the 
service floor proper. 

Service floor equipment added| 
| last spring includes two K. R. Wilson} 
| hydraulic lifts and a third K-R-W| 
igrease rack of the drive-on exten-| 
|sion type. Seven men besides the| 
}man on the wash rack man the| 
service floor. All benches and tool | 
stands are of metal, while the greas- | 
ing and oiling tools that are not} 
|stationary are mounted on_ two-| 
wheel portable trucks. The floor is} 
swept and scrubbed regularly, and 
the department always gives the 
impression of immaculate cleanliness 
,;and efficiency. The service men 
wear khaki overgarments bearing | 
the O’Shea insignia. These are} 
|laundered once a week. The stock} 
and accessories room proper is lo-| 
cated on the first floor of the! 
O'Shea plant, so as to be accessible | 
to the service floor in the rear and 
the sales and showrooms in the, 
front of the building. Two men have | 
charge of this department. 

The shop on the second floor is| 
reached both by stairs and a freight | 
elevator. The shop is laid out with| 
windows on three sides, and marked- | 
off stalls next to the windows on) 
two of these sides. The third side| 
with windows is devoted to a stock | 
room, with one man in charge, and} 
parking and storage space. There} 
are twelve mechanics in the shop) 
besides the foreman and parts man. ! 
All mechanics are paid on the! 
straight Salary basis. 

In keeping with his policy of pre- | 
serving an efficient appearance in | 
the shop and on the service floor, | 
Mr. Rhoades does not clutter up his | 
_walls with posters and similan ad- | 
vertisements. Only one on two | 
posters are to be found on the two, 
floors and these are changed just | 


some sort is usually kept on the} 
service floor, such as a cut-away | 
;chassis on a rack or some similar | 
exhibit. 


|their courtesy and personality as | 
well as their proficiency, and the | 
| thought is drilled into them con-| 
| stantly by Mr. Rhoades that cus- | 
tomers are to be waited upon)! 
| promptly and efficiently at all times. | 
Mr. Rhoades believes that it is! 
largely due to this service that his | 
| department's business has increased | 
|more than 25 per cent. in the last | 
two years. The company also has | 
built up a reputation for having one | 
| of the most complete stock of parts | 
and most modern shop equipment 
in the Omaha Ford zone. 


| Wadsworth, 


License Tags Give Chevrolet - 
Dealer Prospect List 


FACTORY AREA PARADE 
HELPS GET LEADS FOR 
NEW FORD CAR SALES 


ANY good leads for new car sales 
recently were obtained by K. C. 
Kennedy, Inc., Ford dealer, 709 
Oregon Ave., Philadelphia, through 
holding a parade of five cars in a 
factory district about lunch time for 


v 


| Tarrant, Ala., Concerns 
Salesmen Instructed to 
Be on Alert for Out-of- 
Date Models in Good 
Condition as Giving In- 

sight of Owner’s Appre- 
| ciation of Good-Looking 


Car 


| 
| 
| 


the workers, parking for a time in| 


front of a number of buildings in 
succession and having the salesmen 
interview as many of the factory 
hands as possible in the limited 


An occasional parade among in- 
dustrial plants at the noon hour is 
believed by this dealer to be worth 
while. At such times the cars in 
line are decorated with signs bear- 
ing some such notice as: “Buy 
Your New and Used Cars of K. C. 
Kennedy, Inc.,” 
and telephone number of the sales 
and service building in South Phila- 
delphia. 

Every sixty days, two car sales- 


men are sent out to follow up Ford | 


owners on service, reminding them 
of the dealership’s facilities for the 
work and carefully trained shop 
men and, if possible, inspecting the 
owner’s car. In the case of seek- 
ing service business from non-own- 
ers, names of those listed are di- 
vided among the salesmen, so they 


|may have the opportunity of try- 


ing to sell cars to these prospects 
at the same time they are talking 
Kennedy service 


FIRM IN VEHICLE LINE 


60 YEARS FORD DEALER 


Milwaukee, Wis., May 26.—The 


over sixty years, has been appointed 
an authorized Ford dealer. The 
firm will specialize in trucks and 
commercial jobs, 


tore. 

E. H. Paul, vice-president and sec- 
retary, will give special attention to 
the new activity. Other officers are 
Louis Schneller, president and treas- 
urer, and M. D. Gregory, sales man- 
ager. A complete line of Ford com- 
mercial and passenger types will be 
carried, and a special point will be 
made of service at all hours. 


WADSWORTH GETS CADILLAC 


EAST MILTON DEALERSHIP | 
26.—E. E.| 


Boston, Mass., May 


Inc., 424 Adams St., 


giving the address | 


which will fit in| 
Service men and mechanics with| With its general line of business,|supply of 1930 Chevrolet sedans is 
'the O'Shea Company are chosen for | Which is being conducted as hereto- | low with the Tarrant company. An 


BY keeping an eye peeled for suit- 
able prospects the Tarrant 
Chevrolet Company of 1112 Whar- 


a large list of prospects ready for 
salesmen to work on. 

A list of all automobile owners in 
Jefferson county is in the office of 
|} the company along with the num- 
bers of each car's tag. 

This list has been very beneticial 
lin bringing in sales, according to 
Gerritt Fort, Jr., president of the 
company. 

“Our salesmen are instructed to 
always be alert. While 
down the street they see a car that 
has been well taken care of but is 
an out of date model. Since the 
driver has taken good care of the 
car it shows that he appreciates hav- 
ing a good-looking car. Right there 
jthe salesman has a selling argu- 
;ment,” said Gerritt Fort, Jr 

The salesman jots down the num- 
ber of the license tag and when he 
}gets back to the office he looks it 
j}up. He finds the name and ad- 
|dress of the owner and calls upon 
| him. 
| Salesmen, both in the new and 
| used car departments, are familiar 
with the stock of used cars. They 
know what makes are scarce. Since 
the company tries to keep its used 
car stock as complete as possible, 





| 


prepared letters and printed litera- | aS soon as they start to get dirty Charles Abresch Company, identi- | salesmen are sent out from time to} 


ture are sent regularly every fifteen |Or frayed. An interesting display of | fied with vehicle transportation for | time “cruising” for used car models 


to replenish the stocks and to pro- 
mote “trades” with owners of the 
| desired models. 

Let us say, for example that the 


| stent salesman for the company is 
walking down the main street when 
along comes a good looking 1930 
Chevrolet sedan. Quickly the man 
|takes the number down in his note- 
; book while it is fresh in his mind. 
The next day, or if possible 
very day the owner of the car is 
linterviewed. Perhaps the owner 
would like new car or a little 
later model? 

A dual purpose 
by the company in following up 
leads of this type. The company 


! 


a 


ton Ave., Tarrant, Ala., always has) 


walking | 


that 


' 
is accomplished | 


CHEVROLET DEALER 
OBTAINS LEADS WHEN 
‘MOVIES’ LET OUT 


| NUMEROUS good leads for new 
car customers are obtained in 
an unusual way by the Kirsch 
Chevrolet Company, 214 Bala Ave., 
| Cynwyd, Pa. Opposite the dealer’s 
sales building is a large parking lot, 
|on which the patrons of one of the 
community’s leading motion picture 
theaters are wont to park their cars 
| during silver screen showings. 


This lot is half a block or so from 
| the theater. At certain times, when 
| the ‘theater is likely to have an un- 


usually fuli attendance or there has 
been a color change or some other 
|notable improvement in Chevrolet, 
a salesman is detailed with a snap- 
py sport model to be in front of the 
'lot when the audience comes out to 
;}get its own automobiles after the 
| show. 
The shiny, new Chevrolet, with 
| its attractive equipment and a card 
on it announcing the model and 
| price, forms a good advertisement 
| in itself, but this is supplemented 
| by the efforts of the salesman, who 
|hands out Chevrolet literature and 
| while doing so gets into more or 
| less casual conversation with likely 
| prospects. He has had time before 
'the show let out, to look over the 
parked cars in a general way and 
| size up those whose owners should 
| be ready for new models. The young 
folk of the community, especially, 
| have a strong leaning toward strik- 
| ing sport models. and sodomany of 
their elders, which is likely to be 
| the case in almost any high grade 
| residential district in the suburbs, 
| surrounded with fashionable drives. 
While this is a plan that is not fre- 
| quently used by the dealer, it never 
| fails to work out well in furnishing 
|desirable prospects, particularly 
|since the theater audiences consist 
not only of Bala-Cynwyd folk, but 
|also of many residents of nearby 
main line points within the area of 
| the dealer’s operations. 
In addition to using the regular 
|Chevrolet policy of follow-up on 
| service, the Kirsch Chevrolet Com- 
pany has arrangements with the 
| Alemite Company of Eastern Penn- 
|sylvania to supply postcard series 
for 30-day lubrication follow-up, 
land also with the Quaker state 
| Motor Oil distributor, who supplies 
| serial letters on service. 
The Kirsch Chevrolet, which em- 
| ploys five car salesmen, a service 
| manager and his assistant, five me- 


is not only making trades and sales | chanics and two janitors, maintains 


‘In connection with a progressive  °°SStul 


“Attention to all the little details) Bast Milton, Mass. has been ap- 
of the service business, such as| Pointed Cadillac and La Salle dealer 
promptness in waiting on customers, |i" East Milton. This franchise has 
| cleanliness, courtesy and loyalty to| been taken by the Wadsworth com- 
|the company, are essential to suc-|Pany in addition to its Hudson- 
operation of a shop,” de-| Essex dealership, and will service 
clared Mr. Rhoades. “The best | Cadillac and La Salle car owners as 
equipped and most completely | well as the others. The company 
stocked shop in the world will fail| as a fine sales building, extensive, 


to produce profits if discourteous| well-equipped service station and a | 


workmen are in charge and a/ large parts and accessories depart- 


|grease besmeared, littered-up ap- | ment 


pearance greets the customers. NEW AUBURN-CORD DEALER 


ASHBA WITH IOWA FORD, 
LEAVING INTERNATIONAL : 
Sales and Service, Inc., 


Ottumwa, Ia., May 26.—Charles V.| aye has acquired the Auburn- 
—. ar ae of the ae In- | Cord sales and service franchise for 
ternational Company, 313 East 2d/the Norwalk territory. Earl J. 
St., for three years, has resigned to | Brown is president. 


but is replenishing the weak spots | two buildings, a sales structure on 


FOR NORWALK, CONN., AREA | 


Norwalk, Conn., May 26.—Norwalk | 
542 West | 


in its used car department, says 
Mr. Fort, Jr. 


One other productive method of | 
salesmanship is used by Mr. Fort | 
jat Tarrant. That methods is plug- | 
;}ging doorbells. 
| ‘We keep six men busy every day 
|calling from house to house digging | 
up prospects. In calling from house 

usually get to talk 
Mr. Fort said. 





i|to house they 
|to the wives,” 


IOWA FARM BUREAU BUYS 
26 FORDS FOR INSPECTORS 
Mason City, Ia., May 26.—The 
Schukei Motor Company has 
ceived contract to deliver twenty- 
five Ford coupes and a de luxe 
| panel delivery to the Iowa Depart- 
The contract 


re- | 


lthe front of the lot and a large 
service, storage and parts building 
in the rear. 

Mr. Kirsch is having the service 
and storage building reayranged and 
re-equipped to afford better facil- 
ities and more prominence to the 
service and parts divisions. Hereto- 
fore, the storage division has been 
in the front of this structure, which 
had the tendency to somewhat sub- 
merge the importance of the service 
|and repair end. To correct this, 
service and parts are being moved 
| to the front in this structure and 
storage to the rear portion. 

It has been found worth while by 
this dealer to use as a line in his 
local telephone directory display ad- 
vertisement, under the classification 
of “Automobiles,” the suggestion, 


efficiently laid out and manned and | become director of the truck division | 


|ment of Agriculture. 


properly equipped department.” 


The O'Shea shop is one of the | Iowa, 


most efficiently arranged and best 
equipped in Lincoln, and the work- 
men are instructed to always keep 
the department clean and free from 
rags and grease, and to park cars 
uniformly and in order. 
this shop invariably presents an ap- 


pearance of orderliness, cleanliness | the 
and efficiency. Every year the floors |Company, entertained forty dealers; Booth has leased the former Central 


are repainted, 
washed and modern 
added. 


A car going through the first floor Goodyear, was principal speaker, 


| 


AS a result, | 


of the Ford Motor Company for 
with headquarters in Des} 
Moines. Miles H. Nicholson has | 
been named his successor as man- 


ager of the International here. 


NEW GOODRICH STATION 

Bridgeport, Conn. May 26.— 
Goodrich Silvertown, Inc., retail 
division of the B. F. Goodrich Com- 
| pany, has opened a new super-serv- 
}ice station at 911 Fairfield Ave. 


HOST TO GOODYEAR DEALERS George J. Rafferty is manager. 


Peoria, IN., May 26.—V. Y. Bell, ! 
manager of the Peoria district for! 
Goodyear Tire and Rubber | 


LEASES GARAGE 
Bristol, Conn., May 26.—Georege L. 


the walls white-|in the territory at a sales confer-|Garage at 115 School St. and is/H. Maier as service > 
machinery |}ence in the Hotel Pere Marquette. | planning to install a grease pit, with | Hussey Motor Sales, Ford and Lin- 


A. Jay Sears, divisional manager for | crankcase, oiling and greasing serv- 
ice. 


| figure was $13,680, and delivery will 
be made June 10. The machines 
will be used by food inspectors of 
the department and the delivery car 
for testing gasoline at filling sta- 
| tions. 
NAMED SERVICE MANAGER 

| Duluth, Minn, May 26.— An- 
j;nouncement has been made in 


Duluth of the appointment of Ben 
manager of 


coln dealers, at 2d Avenue West and 
2d Street. 


| 


beneath the name of the company, 
“For Demonstration Telephone Cyn- 
wyd 81,” followed by the address. 


KANE CREDITS ADVERTISING 
FOR CHEVROLET BUSINESS 
Atlanta, Ga., May 26.—--W. J. Kane, 
regional sales promotion manager 
of the Chevrolet Motor Company, 
was the principal speaker at a re- 
cent meeting of the Atlanta Adver- 
| tising Club. Mr. Kane credited ad- 
vertising with keeping Chevrolet 
business at a high level during the 
\past year anda Ralf. 


| 
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You Have to Watch ’Em 


NE of the well-known automobile dealers in an Eastern 
city speaking: ‘Every trouble I’ve got in my business 
dates back to the salesmen. I’ve gotta watch like a hawk or 
they’l] pull something that will drive customers away from 
my place.” 





Single copies, 5 cents. 





This gentleman spoke with a rather hurt tone in his | 399 456, veleuin 


| 


voice, as if he alone had such troubles*with the infantry sae 
the firing line. Far from it; there isn’t a dealership in the 
country whose salesmen do not need constant supervision 


and correction. That is the reason they are salesmen, while | 


the boss is the boss. You can form and train the best staff 


of salesmen imaginable, but that is just the beginning. The | 
real job lies ahead in inspiring leadership. and tactful super-| 


vision. 

Not long ago a leading sales executive of a company 
which has done and is doing an outstanding job with an excel- 
lent line determined to find out just how the salesmen on the 
retail firing line were doing their jobs. He sent investigators 
into fifty cities to visit his salesrooms and check up on the 
salesmen. Some of the stories they brought back must have 
made his heart ache. 


One investigator reported that in eighteen calls on deal- | 


ers in different cities, he was given a demonstration by just 
six. Presumably the other twelve “sized the prospect up” 
and decided he was just “looking around.” They declined 
to waste their imperial time taking him out for-a drive. 

Out of more than a hundred calls in various cities, inves- 
tigators had only about forty salesmen get their names and 
addresses and telephone numbers for their prospect lists. 

In one salesroom an investigator told a salesman that he 
had received a higher offer for his car from a rival dealer. 


The salesman gave this supposed prospect a good piece of his} 
mind and then left him flat to join another group of shoppers | 8-12—Chicago, Il. 


who chanced to come in on the floor. 

In nearly a dozen showrooms the investigator was told 
that “our appraiser is out and you will have to come back 
later in the day.”” Most dealers know that “they never come 
back.” Nor did the salesmen who thus postponed a chance | 
to do business, take the trouble to get the name and address 
of the prospect. 

There was a general attitude among salesmen, so the 
investigators reported, of “take it or leave it; our car is sell- 
ing well and we should worry about you.” 

Do we blame the salesmen? Not a bit. They were simply 
exhibiting a certain phase of human nature. The car they 
were handling was selling remarkably well. They were mak- 
ing more money than they had in months. Very humanly 
they sank back to the job of “taking orders.” 

Decidedly the blame lay with the various dealers for 
whom these careless humans were supposed to be working. 
It was his job to see that success did not encourage laziness. 
It was his job to follow his men and see that they showed no 
signs of a let-down. If the car had not been selling well, seer 
would probably have kept them up to the mark, but with 
their line going rapidly, they were letting down and that is| 
exactly what the dealer was supposed to guard against. 

Any dealer who thinks his job is done when he picks 
good men for his sales staff, trains them in his ways and then 
leaves them to follow their own sweet wills, is not a real boss. 
Important as selection and training are they are just the 
beginning. Leadership and direction day after day are what 
make the selection and training effective in a continuous 
stream of sales. 





67 TNSHE graveyards of business are full of the unmarked | 


graves of men who got big and successful and then| 
didn’t knew what to do about it.” 
of Auburn. 


—Roy Faulkner, president | 





| 3- 4—Dallas, 








| ciation of 


COMMISSIONER HOFFMAN 
ANALYZES NEW JERSEY’S 
REGISTRATION GAINS 


Trenton, N. J., May 26.—Motor 
Vehicle Commissioner Harold G. 
Hoffman, in an analysis based upon 
the annual survey made by the Na- 
tional Automobile Chamber of Com- 
merce, pictures New Jersey's steady 
advancement in the automotive in- 
dustry. The numerical gain in mo- 
| tor vehicle registrations last year 
was 20,518. This gain was exceeded 

| by only four states. 
Among the forty-eight states, 
| New Jersey retained fiinth place in 
|} the number of registered vehicles. 
From fourteenth place at the close 
of 1929, with respect to the numeri- 
cal increase in registrations, New 
| Jersey advanced to fifth place last 
year, 

With an average of one car to 
each 4.70 persons. New Jersey 
almost reaches the national aver- 
|age, which is one to each 4.63 per- 
sons. The previous year’. the 
average was one car to each 5.7 
persons. New Jersey cars were 
| driven a greater mileage during 1930 
; than ever before, as indicated by 
the fact that gasoline cgnsumption 
reached 547,977,000 gallons, as com- 
pared with 498,064,000 gallons the 








previous year. The state stood 
eighth with respect to gasoline con- 
sumption. 


Taxes on gasoline paid by New 
| Jersey motorists amounted to $11,- 
| 380,231, as compared with $9,961,276, 
;}in 1929. Registrations netted $15,- 
g the total revenue 
| for 1930 up to $26,762,456. 

As compared with other central 
| Atlantic states including New York 
and Pennsylvania, New Jersey is 
far in the lead in the number of 
revenue carriers. A total of 782 
companies operate 5,299 revenue 
| vehicles over 17,398 miles of high- 
| ways. New York's total is 750 com- 
panies operating a total of 4,064 
buses. Pennsylvania has a registra- 
tion of 2,915 such vehicles operated 
by 500 companies. New Jersey 
again leads in school bus operation. 
It transports approximately 50,000 
children by buses operating over 
7,500 miles of route. 





| 
| 


| COMING EVENTS 





MAY 
25-28—Washington, D. C. Wardman Park 
Hotel, Retail Delivery Association, 
tenth annual convention, 


| 27-29—New York, N. Y. National Foreign 
Trades Council. 
#—Indianapolis, Ind. Annual 500-mile 
sweepstakes. 
JUNE 


3—New York, N. Y. National Automo- 
bile Chamber of Commerce, direc- 
tors’ meeting. 

Tex. 
Institute, midyear production divi- 
sion meeting, Baker Hotel. 

4—New York, N. Y. National Auto- 
mobile Chamber of Commerce, mem- 
bers’ meeting. 


American Petroleum 





4- 6—Chicago, I. Institute of Radio 
Engineers 
Radie Manufacturers 
Association, annual show. 
19-12—Swampsceott, Mass. American In- 


stitute of Chemical Engineers’ meet- 
ing. 
14-19——White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 
15-18—Madison, Wis. American Society o! 
Mechanical Engineers, fourth na- 
tional oil and gas power meeting. 
17-19—French Lick, Ind. Steel Founders 
Society, mid-summer meeting. 
21—Montlery Track, France. Automobile 
Club of France, grand prize race. 
22-26—Chicago, Hl. American Society for 
Testing Materials, thirty-fourth an- 
nual meeting. 
22-27—Boston, Mass. National Association 
of Credit Men, convention. 
29-30—Chicago, Ill. National Association 
of Taxicab Owners, meeting. 
JULY 
4—Altoona, Pa. Automobile race. 
10—Nustare Dine, Rhineland, Germany. 
Automobile, Club of Germany, grand 
prize race 
SEPTEMBER 
3—Cleveland, O. Hotel Statler, Societ 
of Automotive Engineers, twentiet 
annual aeronautical meeting § in 
conjunction with National Air 
races, 
8-17—Utrecht, Holland. Utrecht Fair, bus 
and truck show. 
16-137—Atlantic City, N. J. 
troleum Association, 
ing, Hotel Traymore. 
20-26—Springfield, Mass. 
Exposition. 
Boston, Mass. 
Society, meeting. 
28-290—Atlantic City, N. J. National Asso- 
Moter Bus Operators, 
fifth annual meeting, Hotel Am- 
bassador. 
26-Oct. 2—Atlantic City, N. J. Ameriean 
Flectric Railway Association, an- 
nual meeting. 
OCTOBER 
| J-li—Paris, France. International Auto- 
mobile Salon, 
2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica] En- 
ineers, petroleum division meet- 


ng 
12-16—Chicago, Il. National Safety Coun- 
ci 


1, 
14-16—Pittsburgh, Pa. Society of Indus- 
trial Engineers, convention. 
15-24—Lendon, Ragiend. Internationa 
, Motor Exhibition, Olympia Hall. 
28-26—Prague, Czrecho-Slovakia. Interna- 


National Pe- 
annual meet- 


Eastern States 


21-25— American Welding 


tional Antomcbile Exposition, 
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Contemporary Comment 





HE more a man has progressed without ideals, the more 

he must retrace his steps. The farther he has gone along 
the road to supposed success, the longer his trail wil] be com- 
ing back. The more people a man has deceived, the larger 
number he will have advertising his deception. Nothing is 
impossible to intelligent industry and a man with an ideal. 
At a business luncheon recently, a man who was at the head 
of a large business was heard to remark, “It seems almost 
impossible to get going again.” 

To the man with ideals, now is the most profitable time 
in the history of business to “get going.” We have crossed 
the line of speculation as to the future paths that industry 
will follow. There have been sufficient indications to give 
us a hunch as to what lines of endeavor will “pan out” and 
what are already beginning to be “dead lodes.” 

Now is the time to create in your mind the big part 
that you want to play in the business drama that is fast 
unfolding before you. Get a vision of your better self in the 
important role. Set an imaginary stake, then with all your 
power of purpose, get to work and make your ideals come 
true.—Shell-Globe. * * * 

OUTING of passengers over connecting lines to reach 

destinations to which tickets are infrequently sold calls 
for a comprehensive knowledge of bus companies, routes and 
schedules on the part of selling agents. Such knowledge can- 
not be picked up all at once. At present there is no nation- 
wide motor bus guide published. 

Ticket agents, therefore, need a lot of help. This the 
traffic managers of the larger companies are striving to give. 
But routes, fares and schedules are changed with startling 
rapidity, and all companies as yet have not seen the value in 
keeping their names and schedules in published guides. 

Lately reports have been received that would indicate 
misrouting of passengers is increasing altogether too fast 
for the industry’s good. The problem demands attention and 
immediate correction. 

Some of this practice is due to ignorance on the part of 
the selling agent as to the quickest and the cheapest route. 
The responsibility belongs on the shoulders of the industry 
to educate its agents. Connecting lines must point out their 
own advantages to other carriers. Each carrier must teach 
its ticket-selling agents the best connecting routes. 

At present there is far too much deliberate and conscience- 
less misrouting in an effort to obtain a few more dollars for 
the line or associated lines selling the transportation. Some 
of it is mere “trading” so that one line can send to its con- 
nections about as many passengers as the connections 


| send to it. 


In these days people will not put up with such practices, 
Public good will is being lost. While misrouting may put a 
few dollars in a company’s coffers, it is doing damage costing 
thousands of dollars in its reaction against the bus 
industry.—Bus Transportation. 

* - 


EPORTS from tire manufacturing centers are to the 
effect that production schedules have been greatly 
increased, In some cases recent increases have marked the 
fifth and sixth advance in output registered since the begin- 
nining of the year. Things are stirring at the factories. 

These reports can only be accepted as good news because 
it is hardly likely that the manufacturers would step up their 
production only to take up the slack in inventories, which, at 
the end of the first quarter of the year, were several million 
units behind those of the same period in 1930. 

Dealers are beginning to bolster their stocks, which the 
Department of Commerce survey showed to be below last year 
as of April 1. This is a healthy sign and one that creates the 
impression that the predictions made early in the year that 
1931 will be profitable for the retailer may be con- 


firmed.—J. T. Shaw in Tires. 
€ +. + 
Mes motorists throughout the country are at the pres- 
ent time seriously considering the advisability of 

purchasing a new car within the next few weeks. Those who 
can afford to do so will be well advised to carry out their 
plans without delay. It is scarcely likely that any more new 
models will appear on the market before September, and the 
range of cars of all sizes and prices whieh is at present avail- 
able is suffi¢iently attractive to appeal even to the most 
fastidious of buyers. 

The advantages of possessing a new car are manifold. 
To all practical purposes its owner can enjoy the summer 
season to the utmost without anxieties as to breakdowns, 
repairs and tires, which are inseparable from an old automo- 
bile. Furthermore, he, or she, gains the benefit of the many 
improvements which have taken place in the construction of 
chassis and coach work during the past twelvemonth. 

_ To those who have not previously owned a car we would 
point out that never before has the control of a motor vehicle 
been so easy and pleasant as is the case today. Every 
endeavor has been made ‘to reduce driving fatigue to a mini- 
mum and to make easy the path of the beginner by simplify- 
ing maintenance work and by providing extreme reliability 
in the mechanism. At the same time the first cost and run- 
ning expenses of small cars have been reduced’ to a point 
which is little short of astonishing —The Motor (English). 
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SELDOM 
FQUALLED 


Ds Vaux-Hall Motors Corporation finishes its second month of 
manufacturing with a record of progress seldom, if ever, 
equalled by any new automobile manufacturer. 

Public demand has grown rapidly to large proportions. Two 
modern plants have steadily increased production since April Ist. 

A great wave of De Vaux enthusiasm is sweeping America, 
gaining momentum as more thousands of motorists “take the 
wheel for five minutes” and judge for themselves. 

Expansion of the De Vaux-Hall sales organization parallels 
this growth of public acceptance. 

Distributors and dealers of national reputation — men with 
sound financial ratings and substantial investments in buildings 
and equipment — are eagerly seeking the attractive De Vaux 
Franchise. Appointments are being made daily, as the merchan- 
dising forces attain world-wide scope. 


Less than six months after the formal launching of the cor- > VAUX PRICES 


The De Vaux Franchise is one 
of the fairest you have ever 
known. Get details by writ- 


poration, bankers, economists, and executives high in the Auto- 
mobile Industry now say: — a young giant is rising among 
America’s great motor car manufacturers. 


OO 


ing to the General Sales IR cncenmmegemnenee 


Manager, De Vaux-Hall cAmong ‘Recent Appointments Are: Dedaces Conse - 645 
Motors Corporation, Grand NAME TERRITORY 
NAME TERRITORY 


Sport Coupe icant pe 
i ichi ” NO Se 
Rapids, Michigan, or Oak Warner M, Bateman - - - Cleveland, Ohio LL. A. Jones, Inc. - - - - = Miami, Fla. — = 7 705 
land, California. Bianco’s Garage - = = = Sam Rafael, Calif. Lohman & Watters, Inc. - - Rochester, N.Y. Custom Coupe 795 
L. C. Bolles, Inc. = + = Plattsburgh, N.Y. Marsh’s Garage - - - - Stroudsburg, Pa. Custom Sedan eacicseiedidiaaasesiile, “arene 
Bontrager Garage - = = - - Burns, Ore. Montgomery Motor Sales - Battle Creek, Mich. 
Central Auto Market - - Des Moines, Iowa Reo Spalding Co. - - - - Louisville, Ky. F.O. B. Grand Rapids 
Champion Motor Co, - - Rock Springs, Wyo. Charles H. Sipe, Jr. - - - Cambridge, Ohio 
De Vaux-Kansas City Co, - Kansas City, Mo. W. D. Straw - - + = = = Goshen, Ind. 
C. R. Hatfield - - = - - Hope, Kansas W.H. Tipton - - - = «= = Visalia, Calif. 
Ingraham & Pdlenski = ~- Greenfield, Mass. Yaman & Feinberg - ~- - - Bayonne, N. J. 


AUX 075 


70 10 80 MILES AN HOUR 


HALL ENGINE developing more 


than 70 Horsepower 


Powered by the Famous 


De Vaux-Hall Motors Corporation, 
Grand Rapids, Michigan, aa a aS 
CONFIDENTIAL 


INQUIRY COUPON or Oakland, California. 


PE ee ee ee, ee ee a ee i a 


Gentlemen: Send me complete information 
about the De Vaux Franchise, 


} 


Now Handling__________E nn er 
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Passenger Car Equipment and Accessories 


GRAHAM CAR SALES 
UP 17% IN APRIL 
OVER MONTH BEFORE 


NEW YORK, May 26.—Retail 

sales of new Graham passenger 
cars in the first thirty-three states 
to report for April and the District 
of Columbia showed a seasonal up- 
turn over the preceding month of 17 
per cent. 

Registration statistics carried by 
Automotive Daily News reveal a 
total for Graham in these states of 
1,446, as against 1,235 in March, and 
comparing with 3,105 in April of last 
year, a decline of 53 per cent. For 
the first four months of the year 
Graham sales in the reporting states Chevrolet 
amounted to 3,972, as compared with Pa 
7,388 in the same states in the cor- fhonie 

‘hrysler 8 NE 
responding period of last year, a Chrysler Imp. 8 | AC 


falling off of 46 per cent. 
Following are the Graham regis- | Cord Front Drive | Ste 
De Sote Six NE 








ght 


NAME AND 
MODEL 


Z : 
a | Sie OS Ise 


Ele | Cha USL | — No | Mim Ind | Ind 
BS | Cha USL | — — | Duc 
Her | AC "7 ao Duc 
Her | AC ** | AC Duc 
Her | AC ** | AC — |Duc Gui |Gu —| 
Her | AC ** | AC Tern Tern | Duc Gui | Gui 


AC Jag t-M DR | AC AC {| Tern Tern | Duc Hal ; Hal 
AC Jag | Mot-M DR | AC AC | Tern Tern | Duc “al ; Hal 
AC Jag | Mot-M DR | AC Ex | AC | Tern Tern | Duc Gui | Hal 
— | AC DR | AC * | AC | Tern — | Duc Gui | Gui 
— ' Mot-M DR} AC Wil ' Yes — Ditz Cor , Cor 
— | Mot-M DR Wil | Mot-M Ditz Hal | Hal 
— |} Mot-M DR | AC Wil Mot-M Cas Ditz Hal , Hal 
No | Mot-M DR | Cha USL | Ster Cas | GR No | Mur Ind | Ind 
trations in the reporting states for No | Mot-M AC Wii | Yes No | Yes Yes { Duc Cor | Hal 
April, as compared with a year ago De Soto. Eight NE No | Mot-M DR} AC Wil | Mot-M No | Yes Yes | Duc Cor | Hal — | No 

De Vaux Six | Ste No | Mot-M Yale | Cha Pre | Mot-M No | No No | Duc JB | JB — | No 


and with March, 1931: 
Apr., me roy Dodge Six | NE —|AC DR AG Wil | AC —|Vvs VS | Ditz Cor | Cor Opt; — 
193 Dodge Eight NE —/AC DR | AC Wil | AC _— {vs VS | Ditz Cor | Cor Opt | = 
Durant 6-10 “NE  No| Mot-M Aut-L| Cha USL | Mot-M NE | No No | Rin Cor | No 
Durant 6-12 USL | Mot-M NE' No No | Rin Cor | No 
Durant 6-14 USL | Mot-M NE! GR No | Rin Cor ' Yes 


Durant 619 | Ne No | Moto-M — | Cha USL | Moto-M No | No No | Rin Cor | Cor 


Essex Super Six. | Ste .— | Mot-M Ele | AC Ex | Mot-mM —|— — | Ditz JB} JB 
Ford A Var — | Own Ele | Cha Own | — 
Frklin 8 15 Trans; NE Jag DR | Cha 
Frklin 8 15 De Lj NE Wal DR Cha 
Graham Pros. Her | Cha 
Graham Stan. Her | Cha 
Graham Sp. 6 Her | Cha 
Graham Sp. 8 Her | Cha 
Graham Cust. 8 Her | Cha 
Hudsom Greater 8 | Mot-M Ele | AC 
Hupmobile Cen. 6 Mot-M_ Ele 
Mot-M Ele | Cha ”* 
Hupmobile U Mot-M_ Ele | Cha 
Hupmobile H Mot-M_ Ele | Cha 
Hupmobile C — | Mot-M_ Ele | Cha 
La Salle V-8 |} AC Jag | AC DR | AC 
Lincoln 8 | NE Thom | K-S Her | Cha 
Marmon 7@ | Ste No | Mot-M DR | Cha 
Marmon 88 | NE Ster | Mot-M DR ! Cha 
Marmon 16 Ster | Mot-M DR | Cha 
Nash Six-6¢@ 


| 
| — | K-8 Her | AC 
Nash Eight-70 | 


e Li 
Safety Glass 
Front Bumper 
Rear Bumper 
\Wire Wheels 


| 


Cen 


' Cen 
| Wool \ 
| 


Cen 
Cen = 
Wol | E | 
Wol | 
Wol | 
Wol | 
| 
| 
| 


v 
> 
|<< 


Auburn 8-98 
Austin 

Buick 8-50 
Buick 8-66 
Buick 8-80 
Buick 8-90 


Cadillac V-8 | 


_ | -_ 
Gui | Gui 
Gui | Gui 


Wol 
Wol 
Wol 
Sec | Kel | Eat 
Sec | ** | Eat Eat 
Sec | * |Gen Gen 

—j|* ';Own Own ,; Gwn 
Ce i=—- i= 
Opt | — 
Opt | — 

— | No 

— | No 


Py fat gat} fay at te 


wm ten. | 


Eat 


aa 
rilBBEl aah 


Cadillac V-12 
Cadillac V-16 


AAR ened 


~ Lov 
Lov 
Lov 
How 
Hou 


| Av 
NE 


_— | a 
| ASP ASP | Day 
Yes Yes} — ~ Lov 
i Yes Yes | — __ Lov 
' Gen Gen | MotoW Hou 
Yes Yes! Budd Lov 
| Yes Yes | Budd Lov 
| Bad Bad | MotoW Mon 
' Eat Eat | MotoW Mon 
Eat Eat | Motow Mon 
|Bad_Bad|' ___Mon 
Own Own |iMotoW Mon 
| Own Own | Own Hou 
| CG, CG | MotoW Lov 
| CG CG | MotoW Lov 


ASP ASP | Motow Lov 
ASP ASP | MotoW Lov 
ASP MotoW Lov 
ASP ASP | MotoW Lov 
ASP 


ASP MotoW Lov 
|} Own Own |tMotow Gab 
K-H Gab 
K-H Gab 
K-H Gab 
K-H Gab 
K-H Gab 
Eat | K. H Lov 
Bif | Own Hou 
ien Gen! Day Gab 
Gen | Day Gab 
Gen | Day Gab 
Cén |tMotow Lov 
Cen |tMotoW Lov 


Alabama .......- 7 
AFiZONA ...ccocee 0 
Arkansas 11 
California 186 
Connecticut 58 
Delaware 

Fiorida 

Georgia 

Idaho 

Illinois 

Indiana 

Iowa 

Maryland er 
Massachusetts ... 
Minnesota 

Missouri 

Montana 

Nevada j 

New Hampshire.. 
North Carolina.. 
North Dakota.... 

Ohio 

OREGON ....ccces 
Pennsylvania ... 421 
Rhode Island.... 34 
South Carolina.. 7 
South Dakota.... 18 
Utah 36 
Vermont 32 
Virginia 38 
Washington ..... 62 
West Virginia.... 80 
Wisconsin 105 
Dist. of Columbia 32 


1,446 3,105 1,235 

Here are the comparative figures 
for the first four months of this 
year and last in these same states: 
1931 1930 
67 


—-\|i— 
—|— 
—|— 
No | No 


Tri | — 
ae 
eee 


—|j— 

USL | — 

Nat | — 
Wil | Mot-M 
Wil | Mot-M’ 
Wil | Mot-m —|GR 
Wil | Mot-M — | GR 
Wil | Mot-M Cas | VS 
Ex | Mot-M 
Wil | Mot-M 
Wil | Mot-M 
Wil | Ster 
Wil | Ster 
Wil | Ster 
DR | AC 
’ Ex | Mot-M Cas | Cuno 
Nat | Mot-mM No | Yes 
Ex | Mot-M Cas | Yes 
* | Mot-M Cas | Yes 
USL | AC — | Tern 
USL | AC -—j|Vs — ° 
USL | AC —j|vs —{°* JB; JB Opt|— |Cen Cen |tMotoW Lov 
Ex | Mot-M Cas/ VS —/|°* JB | JB Opt-}— | Eat Eat |tMotoW Lov 


DR | — —|Tern Tern' Duc Gui | Gui —{]T— | Own Own | Moto-W Lov 
Wil | AC — | Tern — |Duc Gui | — — | MotoW Lov 
Pre | Mot-M Cas | — Ditz Hal | — Cen | ¢ Lov 
Pre | Mot-M Cas | — Ditz Hal,— LOF|— Cen | ¢ Lov 
Pre | Mot-M ai Ditz Hal'— LOF| — Cen | t Lov 
Pre | Mot-M _ — ; Ditz Hal; — LOF| — Cen | ft Lov 
Wil | Mot-M No | Val Cor | Cor Dup | No Cen | Bimel Gab 
Wil | Mot-M No. Val Cor Cor Dup|— Cen | Bimel Gab 
Wil | Mot-M No | Val Cor Cor Dup/|— Eat | Bimel Gab 
wil | ** VS | Mim —/ Gui LOF|— | Eat Eat | Budd Lov 
wil | — — | Duc Cor | Cor Gen Gen |t Lov 
DR | — Tern | Duc Gui | Gui | Own Own | K-H Lov 
Wil | AC | CG CG | MotoW Lov 
Wil | AC ‘CG CG|Motow Lov 
Wil | Yes | CG CG |t Lov 
Wil | Yes | CG CG Lov 
Wil | Ste ' Ste Ste | K-H Lov 
Wil | Ste | Ste Ste | K-H Lov 
Wil | Ste | Ste Ste | K-H Lov 
wil | Ste Ste | K-H Hou 
Wil } Ste ' Ste Ste | K-H Hou 
|Buck Buck | Motow Gab 
| Stan Stan Motow Gab 
| Stan Stan | Motow Gab 
Mon 


K-S 


K-S Cas | * 


> 
6 — 'GR 


os  ) 


=-|— 
vs 
vs 
Cas | VS 
Cas | VS 
— | vs 
Cas | Tern Tern | Duc Hal 
Yes | * 
reat 


PES EIEEEES 


32 
15 
376 
55 


PEC uybr ead 
So 


me 
>> 


o |< Gen 

Gen 
| Gen 
| Cen 
| Cen 


; Ditz Hall | Hall Dup | No 
JB| JB Opt|— 
JB|JB Opt] — 


— | K-S Her | AC 
Nash Eight-80 
Nash Eight-90 
Oakland 8 | 
Oldsmobile | 
Packard 826 


l\xe 

Borg | 8 
— | AC 
— | AC 


Blos | AC 
Blos | AC 
BS | AC 
DR | AC 
NE Jag | K-S — | Cha 
Packard 833 pond Jag | = s Cha 
Packard 840 Jag =. — | Cha 

Packard 845 Ne Jag | 
Peerless Stand. 8 | AC 
Peerless Mast. 8 ' AC Ster Mot-M BS 
Peerless Cust. 8 | AC Ster | Mot-M BS 
Pierce-Ar’w 41-2-3| NE Wal | ** 
Plymouth | NE — | Yes 
Pontiac | AC — | AC 
Reo Royale 8-35 | Ste Eigin K- 
Reo Royale 8-31 {| Ste 
Reo 8-21 Ste 
Reo 6-21 Ste 
Studebaker Six | Ste 
Studebak’r Dict. 8| Ste 
Stud. Com. 8-70 | Ste 
Stud. Pres, 8-80 Ste 
Stud. Pres. 8- 8-90. Ste 
Stutz LA on Ste 
Stutz MA | Ste 
Stutz MB | Ste 
Willys 97-98 D | NE 
Willys 8-80 D | NE 


LOF | — 


|— 
| Cen 
| Cen 
| Cen 
| Cen 
| Cen 
| Cen 

Eat 


1 
0 
7 
214 
47 
1 
34 
* 

9 
114 
45 
21 
29 
64 
70 
83 
7 
2 
12 
13 
il 
15 
32 
168 
9 
3 
27 
23 
4 
9 
23 
20 
56 
22 


Mond BS | Cha 
Cha 
Cha 
Her | Cha 
Sha | AC 
BS | AC 
DR | Cha 
DR | Cha 
DR | Cha 
DR | Cha 


Yale | Cha 


Alabama 
Arizona 
Arkansas 
California . 
Connecticut 
Delaware 
Florida 
Georgia 
Idaho 

Illinois 
Indiana 

Iowa 
Maryland ...... 
Massachusetts 
Minnesota 
Missouri 
Montana 
Nevada 


—|— 
— | Tern 
Yes | Yes 
Yes | Yes 
No | 
No | — 
“— | No 
No | — 
-—|— 
Cas | * 
Cas | * 
Cas | No 


reat AY 


Yale | Cha 
Her | Cha 
Her | Cha 
Na Her | Cha 
~ Wal | Mot-M DR | Cha 
Wal | Mot-M Her ! Cha 
Wal Mot-M Her | Cha 


~ No | Cha 


as3% 
ererel 


Ss 
-S 
-S 
-S 
-S 
-S 
-S 
-S 
-S 





Pre | Mot-M 
Pre | N»t-M Cas | Lin 
__Pre | Mot-M Cas | Lin 
USL] No No|;* | 
USL | Yes 


Lin | Val Ind 
Lin | Val Ind| — 
Lin | Val Ind! — 
No | * Yes | Yes Opt 
Yes ' Yes Opt | 


Du 


— | 

—| 

| 

| 
No | * | 
-|— 

{— 

| 

| 


No | K-S Aut-L 


New Hampshire 
North Carolina....... 
North Dakota. 

Ohio oF 
Oregon 

Pennsylvania 

Rhode Island 

South Carolina....... 
South Dakota 

Utah 

Vermont 

Virginia 

Washington 

West Virginia 
Wisconsin 

Dist. of Columbia.... 


7,388 
‘Georgia comparative totals avail- 
able only for April. 


DALY ATLANTA ZONE 


OLDSMOBILE MANAGER | 


Atlanta, May 26.—-Officials of the 
Olds Motor Works announce the 
appointment of George F. Daly as 
zone manager of the Atlanta terri-| 
tory for Oldsmobile. 

Mr. Daly has been connected with 
General Motors for twelve years in 
various capacities, the past three 
in the South as manager for the 
Charlotte branch, 





Willys-K. 66D |NE  No|K-S 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


SPEEDOMETER 
AC--AC Spark Plug Co., Flint, Mich 
NE-—North East Appliance Corp., Roches- 
ter. Bw. FT 
jte—Stewart-Warner 
Chicago. 
Var—Various makes 


CLOCK 
Borg—Borg Clock Co. 
Elgin—Elgin Watch Co 
Jag—Jaeger Watch Co., New York city. 
NH—New Haven. See _ Phi. 
Phi—Phinnev-Walker Co., New York city 
Ster—Sterling Clock Co., La Salle, UL 
Thom—Seth Thomas Clock Co 
Wal—Waltham Watch Co., Waltham, Mass. 
‘Optional. 


Speedometer Corp., 


FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y¥., and La 
Crosse, Wis. 
**--Pierce-Arrow uses both U. 8. 
Seeley 


and King 


LOCK 


Aut-L—Electric Auto-Lite Co., Toledo 

| BS-—Briggs-Stratton Co., Milwaukee 

Blos—Blossom Delco-Remy Corp., 
derson, Ind 

Ele—Mitchell 
Pa 


An- 
Specialty Co., 


DR—Delco- Remy Corp., Anderson, Ind, 
Her—Hershey Mfg. Co., Chicago. 
Sha—Shaler Lock Co., Milwaukee, Wis, 
Yale—Yale & Towne Mig. Co. 


No | K-S_ Aut-L | Cha 


Ho!lmesburg, 


Aut-L | Cha USL] Yes 


SPARK PLUG 
AC—AC Spark Plug Co., Flint, Mich. 
Cha—Champion Spark Plug Co.. Toledo, O. 


BATTERY 
DR—Delco Remy Corp 
Ba~—mectsie Storage Battery Co., Philadel- 
phia 
Nat—National Lead Battery Co., St. Paul. 
Minn, 
Pre—Prest-O-Lite Co., Indianapolis, Ind. 
— S L Battery ‘Corp., Niagara Falls, 
Wil—Willard Storage Battery Co., 
makes—Exide, 


land, O. 

*Various Willard, 
Remy and USL. 

**Both Exide and Delco-Remy used. 


HEAT INDICATOR 


AC—AO Spark Plug Co., Flint, Mich. 

Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y¥., and La 
Crosse, Wis. 

Ste—Stewart- Warner Speedometer Corp. 

Ster—Sterling Clock Co., La Salle, ML. 

US—U. 8S. Gauge (a., N. Y. C. 

**Using boh U. S and AC 


CIGAR LIGHTER 


*Cigar lighters in many cases are optional 
equipment, and are not standard on al) 
models; the names of lighters shown in- 


Cleve- 
Delco- 


dicate the makes supplied to various car *— 


makers. 
Cas—Casco Corp.. 
Conn 
NE—North East Appliance Corp., Roches- 
ter, N. ¥. 
SMOKING AND VANITY SETS 
GR—Grand Rapids Metalcraft Corp., Grand 
Rapids, Mich, 
Lin—Linden 
VS—Van Sicklen Corp., Elgin, Ml. 
Tern—Ternstedt Mfg. Co., Detroit, Mich, 


Products Bridgeport. 


| Yes 
| Yes 


No | * 
No | * 


Cuno—Cuno Engineering Corv.. Meriden. 
Conn, 
*Various makes. 
BODY FINISH 
Ditz—Ditzler Color Co., Detroit, Mich. 
Duc—E. IL. du Pont de Nemours & 
Philadelphia. 
MIM—Pittsburgh Plate Glass Co. 
Mur—Murphy Varnish Co., Newark, N. J. 
Rin—Rinched Mason Co. 
Val—Valentine & Co.. New York city. 
*Various lacquers used. 
tUsing both Ditzler and Pratt & Lambert. 


STOP AND PARKING LIGHTS 


Cor—Corcoran Lamp Co. 

Gui—Guide Lamp Corp., Anderson, Ind. 

Hal—C. M. Hall Lamp Co., Detroit, Mich. 

ind--tagane Lamp Corp.. Connersville. 
Ind. 

JB—The Jno. W. Brown Lamp Mfg. Co.. 
Columbus, O. 

*Using both Hall or Guide. 


SAFETY GLASS 
Sec—Security, product of General Motors. 
Tri—Triplex Safety Glass Co. 
LOF—Libbey-Owens-Ford, 

Dup—Duplate Corp. 

Indestructo—Indestructo Glass Corp. 

Opt—Optional. 

**--Using both L-O-P and Indestructo. 

Using both Security and Duplate. 

t—Using both L-O-F and Duplate. 
HEATER 


Kel—Kelch made by Grand Rapids Metal- 
craft Corp., Grand Rapids, Mich, 

*Optional. 

**Not standard equipment on Cadillac V-12. 


BUMPERS 


ASP—Alloy Steel Products. 
Bad—Badger Mfg. Corp., Milwaukee. 
Bif—Biflex Corp., Waukegan, Ul 


Co.. 


Yes | Yes Opt | 


No | * 
No |* Mon 
No |* 
Buck—See Cen. 
CG—C. G. Spring and Bumper Company. 
Cen—Central Brass & Pixture Co., Spring- 
field, O. Also makers of Buckeye bumpers. 
Eat—Eaton Axle and Spring Co., Cleve- 
land, O 
Gen—General Spring and Bumper, Detroit, 
Stan—Standard Stee] Spring Corp 
Ste—Stewart-Warner Speedometer Corp. 
Wol—Wolverine Bumper & Spec. Co. 
+Extra equipment. 
*Optional. 
WIRE WHEELS 
Bimel—Bimei Spoke and Auto Whee) Co., 
Portland, Ind. 
Budd—Budd Whee! Co., Detroit. 
MotoW—Motor Wheel Corp., Lansing, Mich. 
Day—Dayton Wire Wheel Co., Dayton, QO. 
K-H—Kelsey-Hayes, Detroit, Mich. 
tUsing both Kelsey- Bayes and Motor Whee) 


Corp. 
tNot standard equipment. 

SHOCK ABSORBERS 
Gab—The Gabriel Company, Cleveland. 
Hou—Houde Engineering Corp., Buffalo, 

B. Ss 
Lov—Delco Products Corp.. Dayton, O. 
Mon—Monroe Auto Equip. Mfg. Co., 
roe, Mich. 


Mon- 


OPENS SUPER-STATION 
Centerville, Ya., May 26.— Fred 
Rhea has opened @ new supere- 
service station handling tires, gas 
and batteries and other-auto acces- 


sories. The station occupies a brick 
station, 50 by 100 feet, with com- 
plete modern equipment. 
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9) Liberty 


[Llustrators 








Who Appear In Coming Issues 


HEY typify the artistic standards which have 
helped to make Liberty the most-asked-for maga- 
zine. This is a definite announcement of their contin- - 
uance: 
Wa tace Morcan 
CLAYTON KNIGHT 
NorMAN PRICE 
W. T. Benpa 
An OTHER JAMES MONTGOMERY FLAGG 


WRITER Rico Tomaso 


Coming in Liberty W OD. STEVENs 
Hersert M. Stoops 


W. F. HEITLAND 


Liberty's seven-year-old editorial formula of human, 
oie weed newsy, concise stories and features, written by capable 
authors and illustrated by famous artists, will remain 


Who will write the unchanged save for the improvements natural to any 


story of the strangest ; ‘ 1 
7 vital idea. More magazine buyers ask for this formula 


murder mystery in all 


American crime. than any other and more ask now than ever before. 
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Jersey | City Olds Dealer Profits by Curbing Overhead 








Utah; W. H. Tipton, 
Champion Motor 
Springs, Wyo. , 


Visalia, Cal.; 
Company, Rock 


| with sales and service quarters at 
108 5th St. East. He will retain the 
South Cedar Rapids territory. The 
firm will sell Cord cars but will not 
stock them. 


Dunbar Finds Success or DE VAUX ADDS EIGHT | SS a 951 
Failure of Many Sales DEALERS IN FAR WEST Orocker St., Los Angeles; ioneer 


Garage, Mission San Jose, Cal.; Rex 
Firms Depends on Close Grand Rapids, Mich. May 26.— Anglin De Vaux Cempany, 5760 Sun- | aypuRN DEALER OCCUPIES 
Watch Upon Expenses; 


ae oat ».| Set Boulevard, Hollywood, Cal.;} QUARTERS IN WATERLOO, IA. 
George R. Morris, sales manager any. 2433 Santa | C. : 
. of the Pacific Coast De Vaux-Hall Lee Motor Company, 243: Santa Waterloo, Ia., ooo a os — | CLASSIFIED ADVERTISEMENTS 
Service Letters Get Re- Motors plant, announces the ap-| Clara Ave., Alameda, Cal.; Mead|Skalsky, for three years uburn | IN THE AUTOMOTIVE DAILY 
1 pointment of eight new De Vaux} Motor Company, Ellensburg, Wash.; | de aler in Cedar Rapids, has for med | ae Ye 
suits dealers in the Western territory. "Union _Motor Company, Logan,|the Auburn Waterloo Company, NEVS Pee’’s PUL 


HE secret of the success 

or failure of-a dealership 
is the thought given to over- 
head and expenses. 

This is the belief of Ashley B. C. 
Dunbar, president of the Dunbar 
Oldsmobile Corporation of Jersey 
City, N. J. 

Mr. Dunbar, 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 


In this table 36 states and the District of Columbia 


| 
| States 


for many years met- 


ropolitan manager for Olds in New | 


York, contacted hundreds of dealers 
and has found that the greatest leak 
in profits is top-heavy overhead. 
Since going into business for himself 
he has watched his overhead care- | 
fully and has found this theory 
sound. 

“As a rule a dealer does not pay 
enough attention to his cost of op- | 


——$—$— TT | 


ASHLEY B. C. DUNBAR 


eration,’ Mr. Dunbar says. “When 
starting in business each dealer 
should have a fairly good knowledge 
of the possible sales in his territory 
and should set up his overhead on 
that basis. Ninety per cent. of deal- 
ership failures have been traced to 
exorbitant overhead. I have found 
dealers with such elaborate show- 
rooms that they couldn't make a 
profit with twice the number of 
sales that they were making. 

“When we started in business here 
we first figured out the potential 
possibilities for sales, then figured 
out our possible gross profits. We 
have done just about what we 
figured. 

“T believe that to sell cars a dealer 
should have a nice clean showroom, 
intelligent men to greet the people 
who walk into that showroom, fair 
trade-in prices, good service, for 
satisfied customers are the best ad- 
vertisement, and a strict watch on 
overhead. If this is done, the deal- 
ership should make a 30 per cent. 
profit on its investment.” 

The Dunbar Corporation’s new 
car advertising is under the factory 
policy. It uses the classified pages 
of the daily newspapers once a week 
to advertise used cars and has a 
monthly direct-by-mail bulletin for 
its service department. 

The following service letter re- 
Sulted in a 10 per cent. return and 
was highly successful, Mr, Dunbar 
says: 

“At the request of many of our 
owners, we have prepared the fol- 
lowing listed Special Combination 
Service Job at reduced prices, which 
is a considerable saving over the 
Standard prices and will be for a 
limited time only as specified be- 
low. 

“Motor: Remove cylinder head; 
clean car2on; remove and reface 
valve seats; reface valve seats in 
block; grind valves and replace; 
clean carburetor bowl and gas pump 
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Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 
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Strainers; clean, adjust and syn- 
chronize distributor points; adjust 
tappets; make all lifters rotate; ad- 
just timing chain; drain and flush 
cooling system; retime engine and 


(Continued on Page 9) 
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INDIANA’S AUTOMOBILE | 
OUTPUT IN APRIL PEA 
SINCE AUGUST OF 1929' 


(Continued from Page 1) 


“Indiana automobile manufactur- 
jers stepped up April production w a 


|higher point than any other month 
— August, 1929. Auto accessory 
manufacturers increased production | 
| 9.9 per cent. over a month ago. Pig 
|iron production made slightly less 
‘than the normal seasonal decline 


April pig iron production in the In- | 


Sales were 24 per cent. under a year |diana-Illinois district was 39.1 per 
ago. Chain drug store sales were |cent. below the theoretical normal. 
under a month ago and a year ago. | Coal production made normal sea- 


N |sonal decline. Strip mines were more 
ew and used car sales were above | ‘active than the shaft mines. 


Ship- | 


- | ngton- -Bedford district 
, Sonal gain 
| year ago. 

“With a few local exceptions, tie 
increase in employment since the 
middle of January has been smaller 
than normally expected during the 
| spring months. Most factories oper- 
ated on a part-time basis and cén 
|greatly increase production without 
hiring more men. Only six of the 
| twenty-seven representatives Indi- 
jana cities reported April building 
| permits above a year ago. The 


made sea- 
but continued under a 


juild- 


any other month since March, 1980.;| ments of limestone from the Bloom- |ing section of the Indiana business 


—___ 


1 
} curve 


shows construction 55.4 per 
cent. under normal. 

“Although bank debits normally 
decline during Aptil, total debits in 
eight representative Indiana cities 
gained 3.3 per cent. over March and 
were 15.9 per cent. under a year 
ago. Bank clearings gained 7 per 
cent, over a month ago and were 
19.1 per cent. under April, 1930. 
Business failures were under a 
month ago and a year ago. 

“Total post office receipts in 
forty-one cities were 5 above a 
month ago and 12.4 per cent. under 





REGISTRATION STATISTICS, APRIL, 1931 
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city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies 
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Totals | 
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340 
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10,729 
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| bolts; 
| body bolts; 


1,400 | 


17,736 
1,891 


|a@ year ago. Newspaper advertising 
'at Indianapolis was 16.3 per cent. 
under a year ago. Outbound freight 
car loadings at Indianapolis and 
Muncie were above a month ago, 
but under a year ago. Retail food 
costs at Indianapolis were lower 
during February than at any time 
since October, 1916. Retail food 
costs were slightly higher during 
March. 

“Farm commodity 
little change.” 


prices made 


JERSEY CITY OLDS 


DEALER PROFITS BY 
CURBING OVERHEAD 


(Continued from Page 8) 


carburetor for season con- 
dition. 

“Tightening Operation: 
bumpers; tighten license 
tighten and adjust spring 
tighten spring clips; 
tighten and adjust 
steering gear connections; check 
and align front wheels; tighten all 
engine to frame bolts; tighten both 
rear brake support discs; tighten 
both rear axle nuts; tighten front 
wheel bearings; tighten front and 
rear universal joint bolts. 

“Brakes: Lubricate all brake 
connections; tighten, equalize and 
adjust all brake bands and shoes. 

“Oil and Grease Car: Alemite all 
high pressure nipples; refill trans- 
missions, differential and universal 
joints; flush and spray all springs; 
drain crankcase and refill with 
high-grade lubricating oil. 

“The special price for the above 
listed work is—$19.95—wihich in- 
cludes labor and material with the 
exeeption of any new replaccment 
parts that may be necessary, and is 
offered to you for the period begin- 
ning April 28 to May 28, 1931, in- 


Tighten 
plates; 
shackle 
tighten 
all 


235 | clusive. 
1,844 | “ 


Yours very truly, 
“Dunbar Oldsmobile 
“ED. A. PHELAN, 
“Service Manager.” 
Selling accessories has been easy 
for the Dunbar concern. Fach 


Corporation 


| model has a regular accessory group 
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1,626) Grand Ave., 
1531 | been granted sales rights in central 


| 


9,571 | of Cleveland, 


Clev 
5amb | Glovaane. © trailers manufactured 


400| 258.017 | by Lapeer-Trailmobile. 


19.947 | that is placed on the car when it 


is put on the showroom floor. The 
tag quotes delivered, equipped price, 
which includes the extra accessories. 

“We have found that a prospect 
will take the car as is, with very 
few asking us to take off these 
extras,” Mr. Dunbar says. 

Mr. Dunbar is also a firm be- 
liever in the open-air showroom for 


| the sale of used cars. 


“The average used car depart- 
ment is hidden away in the rear 
of the building,” he says. “The oepen- 
air lot is a lure for persons who 
feel that they can look around with- 
out the obligations that they feel 
attach to their entering a building. 
I firmly believe that the lot has 
been the salvation of the used car 
department. Many dealers have the 
impression that the lot is only suc- 
eessful in the sale of cheap cars. 

“But this idea has been exploded 
by the success that has been ob- 
tained by dealers handling high 
priced makes, who have epened lots 
for the sale of their used car stock, 
and they get good prices, too.” 

Mr. Dunbar says that used car 
sales are excellent and that 1931, in 
| his opinion, will be a banner used 
car year. 

Starting with the Cutting-Larson 
Oldsmobile Company in New York 
City in 1913 as a salesman, Mr. 
Dunbar, with the exception of two 
years, has been with the Oldsmo- 
bile. Before going to Jersey City 
as a dealer, he was metropolitan 
manager in New York. 


LAPEER-TRAILMOBILE 
EXPANDS DEALERSHIPS 


Cincinnati, O., May 26.—Lapeer- 
Trailmobile announces the Carter 
Manufacturing Company, 1132 Kan- 
sas St., Memphis, Tenn., has been 
granted exclusive sales rights cov- 
ering territory adjacent to Memphis 


2.050 | on all products manufactured by La- 


| peer-Trailmobile. 
The Power Tractor Company, 
Des Moines, Ia., 


1210 
has 


| Towa covering the complete line of 
products manufactured by Lapeer- 


5,159 | | Trailmobile. 


The Lapeer-Trailmobile Company 
507 Huron Road, 
eland, O., has been formed to 


Cc. H. Wat- 


| son is head of the company. 
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Pertinent Features of 
New Race Cars 


By LEE OLDFIELD 
Consulting engineer Merz Engineering Company, 


The following, in part, is a paper | 
presented before a recent meeting of | that one which presents the greatest | 
| opportunity 
| ceptable 
| With two-stroke engines, comparable 


the Indiana Section, Society of Au- 
tomotive Engineers, at Indianaplis, 
Ind. It will be concluded in tomor- 
row's edition of the Automotive 
Daily .News: 


The most item 


interesting single 


in connection with any study of this | 
be the | 
building of three cars by Harry A. | 


year’s race seems to me to 
Miller and two by Leon Duray, all 
of them being rear-wheel drive. 
These two men did much to make 


I hope they will both tell us 
why they abandoned the 
wheel-drive construction. 

A number of cars having “stock” 
components are entered in this race, 
and it is interesting to note the 
manner in which these units are 
employed. Only one of these cars 
has the backing of a factory, so far 
as we know, but it is apparent that 
some of the other factories that 
have units in cars here are really in- 
terested and will be watching the re- 
obtained. Several of these 
cars have already surprised the rail- 
birds. One, which was designated 
casually as a five-ton roadster, has 
been turning the track consistently 
at better than 100 miles per hour, 
and makes no fuss about it. An- 
other, which carries its full quota 
of tonnage, has to its record a very 
creditable performance in the 1930 
Speedway event, as well as a rather 
full season of racing last year. This 
car has the same engine it had here 
last year, and examination indi- 
cates that little has been done to it, 
but the car performance has been 
improved quite definitely, probably 
largely due to improvement in body 
design. 

From the viewpoint of the chassis 
designer the Clemons Cars are very 
interesting. In this design individ- 
ual suspension is employed for the 
rear, and the most interesting part 
ot the design, to me, is the evidence 
that the designer did not have en- 
tire confidence in the basic design, 
as he has surrounded the primary 
suspension members with a most in- 
teresting assortment of safety mem- 
bers While I personally do not 
agree with the designer as to either 
the desirability or necessity for these 
additional members, I do think that 
he has done a very nice bit of work 
in adding what he believes to be 
essential members without entirely 
destroving the basic idea. He does 
not accomplish the minimum of un- 
sprung weight possible, but he does 
part way without making any 
sacrifices in his own mind. 
be noted that the front 
cars have conventional 


and 


sults 


20 
safety 
It should 
of these 
mounting. 
The new Miller chassts are in- 
teresting chiefly because of the et- 
fort made to accomplish a low 
pertion of unsprung weight. 6 
should be noted that that is all that 
is accomplished in this desi None 
of the advantages of individual! sus- 
pension is obtained so long as the 
wheels are tied together by means 
of a stiff member, such as the axle 
tube used in this design. Somewhat 
better tractive effort should be 
complished with this design than is 
possible with the more conventional 
rear axle, due entirely to the low 
ratio of unsprung to sprung weight 
The Coleman seems to me [0 be 
interest, for it appears to have 
assembled with an eye to the 
poinis the front drive enthusiasts 
have talked about most My 
is that this car has the highest con- 
centration ef weight on the front 
wheels since the days of Walter 
Christy I feel that this car repre- 
sents a very real advance over the 
Coleman cars here last year, as the 
unsprung weight is materially less 
than it was in the former cars and 
the sprung weight is greater. This 


pro- 
ut 


gn 


ac- 


ot 
been 


me 
guess 


will doubticss improve the riding of 


the car 

In the power plant division the 
design of greatest interest the 
Duray two-stroke cycle engine. Me- 
chanically, these are of a very clean 
cut design. Functionally, they are 


Is 


|understood four-stroke engines. 
| careful consideration of this design 


| by 


fand was acceptable at 


the front-wheel-drive idea popular, | why jit passed out I 


front- | 


| remarkable 


; that Mr. 


Indianapolis, Ind. 


the peculiar cycle represented is 
for obtaining an ac-| 
all-around performance | 
with that now given by the better | 
A} 
is very much worth while. I believe 
this scheme of functioning was first | 
used in engines sold to the public 
Lucas of England about 1904. 


or molded clutch facings have been 


| NEW EMSCO MOLDED 
BRAKE LINING AND 
CLUTCH FACINGS 


A molded brake lining for ex- | 
ternal or internal brakes and a line 


perfected and are now being mar- | 
keted by Emsco Asbestos Company, | 
Downey, Cal. 

The variation the friction co-ef- | 
ficient of the lining is negligible, it 
is claimed during the rise in tem- 
perature experienced during brak- 
ing. A soft metal lubricant is in- 
corporated in the material to pro- 
vide smooth action. It is available 








The Lucas engine behaved very well 

that time. | 
have never 
learned. 

No one used this scheme in any 
effort that gained public notice, so 
far as I know, from the time of | 
Lucas until Junker of Germany | 
started on his Diesel engine pro- 
gram about 1914. Junker’s early 
engine showed so much _ promise 
that other European experimenters 
soon took up the same idea and 
applied it to Otto cycle engines and 
sereral of them accomplished truly 
results. In one case 
an output of 203 metric b.h.p. was 
reported by a responsible firm for 
an engine of 1,000 cc. displacement 
at 11,000 r. p. m. This was in 1919. 
I have been informed that Dr. 
Junker stopped all such activities 
by patent actions soon after this 
particular report was published and | 
another lull of about four years re- 
sulted before it occurred to several 
experimenters, more or less simul- 
taneously, that the same_ result 
could be accomplished by slight, and 
legally permissible. changes in the 
old Lucas design. The modified de- 
sign began to appear and Violet 
and Zoller in France both raced 
such engines in boats as early as 
1926. 

The detailed parts of these Duray 
engines follow closely the design of 
similar parts used in racing engines 
of recent years, where the peculiar- 
ities of the two-stroke engine do! 
not call for specific and different | 
treatment. A detail of interest is 
the construction of the articulated 
connecting rod, which differs mate- 
rially from the commonly used de- | 
sign. The usual layout does not pro- 
duce either the same diagram or 
stroke for the master and link rod 
but does give parts easily produced 
and adequately stiff and strong. | 
Mr. Duray’s design does not pro- 
duce either the same diagram or | 
stroke for the paired pistons, but 
does much more nearly approach | 
doing so than any other design} 
which I have seen, and Mr. Duray 
appears to believe that this has 
some special value. It has been 
Stated that these engines are ex- 
pected to give out 300 b. h. p. at | 
about 6,000 r. p. m. This figure! 
works out to about 80 lb. b. m. e. p. | 
and is not at all impossible, =) 
though no such combination figure | 
has been accomplished by any | 
experimenter that I know of. Eighty | 
lb. b. m. e. p. on the two-stroke 
cycle is not especially high today 
iigure is used in connection 
somewhat more moderate 
speeds, but when coupled with the 
6,000 r. p. m. figure it becomes 
something to think about. As a mat- 
of interest it may be said that | 
a governmental agency produced a| 
two-Stroke engine in 1921 that de- | 
veloped 111 lb. b. p. e. p. with fuel} 
economy closely approaching that 
of the best four-stroke cycle en- 
gine of that time. 

(To Be Continued) 


HAY APPOINTED JUDGE 


vet 


it that 
with 


ter 


| tute 


| toward the present conception of the 


in rolls. 


COAT HANGERS FOR 
AUTOMOBILE USE 


POLLACK No. 2100 coat hanger 


Three types of coat hangers for | 
use in automobiles have been intro- | 
duced by Joseph Pollack Tool and | 
Stamping Company, Boston, Mass. 
One type may be fastened to the | 
pillars of the car by two screws, a | 


| second type slips over the edge of | 


the door glass and a third type 
hooks into the upholstery. 


A. C. S. AWARDS LEVENE 
GIBBS MEDAL 


| Production ~~ Engineering -- Factory - 
‘Gaylord Nozzle Provides 


3 Streams for Car Washing 


A new hose nozzle, 
holes, and adjustable for three types 


|of cleansing streams, is provided in 


the latest development of the Gay- 


lord Manufacturing Company, Pat- | 
erson, N. J. 


Pre- Vapower for Fords — 


with twelve 


The nozzle, used as illustrated, 
| provides a spray stream. A force- 
ful stream is obtained by sliding the 
rubber jacket half way over the end 
of the nozzle. A rinsing stream re- 
sults from pressure on the rubber 
end. 


PRE-VAPOWER vaporizing device for Fords 


A vaporizing device, known as the | 
designed to vaporize 


Pre-Vapower, 
gasoline, k2rosene, light distillate or 


| alcohol in preparation for its com- 


Chicago, May 26.—At a meeting 
of the Chicago section of the Amer- 
ican Chemical Society, Dr. Phoebus 
A. Levene of the Rockefeller Insti- 
for Medical Research was 
awarded the Willard Gibbs medal, 
one of the highest honors in chem- 
ical science. The presentation was | 
made by Prof. Fred C. Koch of the | 
University of Chicago, who declared 
that Dr. Levene has contributed 
more than any other investigator 


chemical nature of nucleic acids. | 
Lawrence V. Redman, president- | 
elect of the American Chemical So- 
ciety, and Robert M. Hutchins, pres- 
ident of the University of Chicago, 
were other speakers who paid tribute 
to the achievements of Dr. Levene. 


| cone. 
a heated fuel 


bustion in the engine of the Ford | 


models A and AA, is now marketed 


| by the Goward Gas Generator, Inc., 


New York city. 


The device replaces the original | 


manifold, but the standard carbu- 


| retor is used with adjustment of the 


needle valve for different types of | 
fuels. 


The vaporizer is of special alu- 


minum alloy in an iron outer shell, | 
| to which the carburetor is attached 
jin the usual way. 
drawn from the carburetor by en- | 
gine suction, and the mixture broken | 
‘by coming in contact with a heated 
The Leavy fuel is thrown into | 
light or | 


Fuel and air are 


the 
on with the 


well, 


vaporized fuel going 


{air to ) the engine. 


The engine is started on gasoline 
and the change to heavier fuel is 
made when the engine is hot. A 
' two-way valve and small gasoline 
tank are supllied with the equip- 
ment. 
| Claims made for the device are 
|}increased fuel economy, a_ clean 
engine, a gas instead of a wet mix- 
| ture, burns gasoline, kerosene, alco- 
| hol, light distillates or gas-oil-benzol 
mixtures; no moving parts. The 
| price is $40. 

A Pre-Vapower is available for 
| gasoline operation only. 


| FISHER, RUSSELL OFFICIAL, 
| RETIRING AFTER 50 YEARS 
Middletown, Conn. Mey 26.— 
After practically a half century in 
the service of the Russell Manufac- 
turing Company, William C. Fisher, 
general manager and treasurer, an- 
' nounces his retirement. 


Federal Delivers Truck Unit Designed 
For Municipal Cleaning Use 


OF INDIANAPOLIS RACE. 


Chicago, May 26.—Thomas J. Hay, 
Sr., president of Thomas J. Hay, 
Inc., Willys-Overland = distributor 
here, has just been informed of his 


appointment to the board of judges | 


for Saturday's 500-mile Indianapolis | 
| A departure from the ordinary | lengthened forty-two inches to pro-|can be operated in narrow alleys 


| vide for the installation of a Jaeger | and other close quarters. 


| pump of 300 gallons per minute ca- | 
The body is a 1%-yard|ing arrangements for a crew of 


Speedway race. 

This marks the nineteenth time | 
Hay has been accorded the | 
honor. In other words, he has 
served in the capacity of judge at 


‘every Indianapolis classic since the 


ot interest because it appears that | inception of this event. 


| type of municipal is a 142-ton Fed- 
|eral unit recently delivered to the) 
| city of Baltimore by the Federal’! 


tout manholes. 


FEDERAL 


Motor Truck Company for cleaning | 


unit 


pacity. 
Wood gravity dump, 
The outfit has three 


inlets, one| has a_ tool 
The chassis was on each side and at the rear, so it| boots, coats and other accessories. 


for municipal cleaning purposes 


The cab over the pump has seat- 


| three men, and the front of the cab 
box to accommodate 
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Equipment - om --Development. 


Two of 16-Cylinder Entrie 
In Indianapolis Race 


SAMPSON 16 


Indianapolis, Ind., May 26.—Much 
interest in engineering circles at- 
taches to two of the ‘sixteen-cylin- 
dered creations, which are of alto- 
gether different type construction, 
entered in the 500-mile race here 
Saturday. 

One of these is 
geared engine built 
the 500-mile race here 
The car, qualifying at 
111 miles an hour for the ten-mile 
sprint, finished fourth in the 1930 
race aiter losing considerable time 
due to the breaking of a cotter pin 
on the accelerator. 

This year, with more liberal rules 
On carburetion, permitting one car- 
buretor to each two cylinders, Riley 
Brett, racing engineer, who designed 
and built the car, has equipped his 
engine with eight downdraft Win- 


the Sampson 
especially for 

last year. 
more than 


MILLER V-16 engine 


field carburetors, The bore and 
stroke of 2,% by 3 and displacement 
of 200 cubic inches remain the same 
as last year, although a new type 
of dome piston has increased the 
compression ratio from 8 to 1 to 
12', to 1 and this, together with 
improved carburetion, has added 
seven miles an hour to the car's 
speed, according to Brett. The 
Sampson has been clocked in prac- 
tice at 118 miles an hour for the 


Oil Man’s Calendar 


MAY 


27-2%—New York. National Trade 
Counel 

23—Warren, Pa 
Association 


shals 


Foreigt 


Petroleum 
Salety mar- 


National 
fire and 


JUNE 

5—Washington, D. CC. Twenty-fourth 
National Conference on Werghbts 
and Measures, Bureau of Standards 
2—Lengview, Tex. A. P. I. board of 
directors o1) tield tour, 
3- 4—-Dallas, Tex. First 
meeting, A. P. I. Division of 

Production, Baker Hotel. 


i—Fert Worth, Tex. A. P. I 
directors Texas Hotel. 
&-ti—Torente. Can. National 
of Purchasing Agents, 
Hote] 
Swampseett, Mass. American 
stitute of Chemical Engineers 
16-1%—Madisen. Wis. Fourth nationa! o}) 
and gas power meeting, American 
Society of Mechanical Engineers 
15-19—White Sulpbur Springs, W. 
Summer meeting, Society of 
motive Engineers 
38-19—Charleston. W. Va. Wesi 
Oil Marketer's Association, 
Boone Hote: 
22-26—Chicage. Annual meeting. Ameri- 
can Society for Testing Materials. 
29-30—Chicage. National Association 
Taxicab Owners. 


AUGUST 
M—Deaver, Col. Oi) 
Committee. 


board of 


Association 
Royal York 


3e- 12— In- 


Va. 
Auto- 


Virginie 
Daniel 


of 


_of 300 cubic 


mid-year | 


| Indiana 
| motive Engineers 


Barber Tumbling Machine 
Eliminates Hand Screening 


S s/RACING CARS SUBJECT 


OF CLOSING SESSION | 
OF INDIANA S.ALE. 


Indianapolis, Ind., May 
nouncement of the election of 
1931-32 
May 
Society 
the 


26.— An- 
the 
the 

Section, 


cers for season 
meeting of the 
of Auto- 


Severin 


made at 


al 


| Hotel here. 


| Jacklin 
| of 
chairman; 
| dent 


geared engine 


two and a half mile lap of 
Speedway track. 

The Sampson engine is composed 
of two straight eight blocks mounted 
in reverse position with connecting 
gear at the front. The drive shaft 
on which the flywheel is mounted 
extends backward between the two 
blocks. 

The other sixteen-cylinder ma- 
chine is the product of Harry A. 
Miller, builder and designer of racing 
engines and chassis. This motor is 
of V-type, 45 degree, and is also 
equipped with eignt down-draft car- 
buretors of Miller design. The car, 
while not yet put through the paces 
at the Speedway, is expected to de- 
velop into one of the fastest in the 
race, It has a bore and stroke of 
2°%% by 3'. inches and a displacement 
inches. 


(Photos by F. M. Kirkpetrick.) 


It understood that this 
was designed and perfected by 
Miller last vear, with a view to} 
adopting it to a passenger car of | 
front-drive construction, equipped 
with supercharger, and the moior | 
was used for some time in experi- | 
mental work in a stock front-drive 
chassis with much success in per- | 
formance. The racing chassis in 
which it is mounted is of the rear- 
drive type 


is motor 


Mr 


SEPTEMBER 
1- 3—Cleveland, O. Twentieth nations) 
acronauth meeting, Society of! 
Automotive Engineers j 
16-18—Atlantic City, N. J. Annual meet- | 
ing, National Petroleum Assocation 
Hotel Traymore 
28-29—Atlantic City, N. J. 
ciation of Motor 
Hote! Ambassador 
OCTOBER 
2- 3—Heuston, Tex. Petroleum 
American Institute of Mining 
Metallurgical Engineer: 
12-16—Chicago. National Safety Counc) | 
14-16—Pittsburgh, Pa. Society of Indus- 
trial Engineers 


NOVEMBER 
10-12—Chicage. Twelfth annual} 
meeting American Petroleum | 
Institute, Stevens Hotel. 
16-21—Pitisburgh, Pa. Third international 
conference on bituminous coal, Car- 
negie Institute 
DECEMBER 
j-12—Atiantic City, N. J. Trade show 
motor and equipment, Nationa! 
Standard Parts Associations 
28-31—Tulsa, Okla. Geological Society 
America, Mayo Hotel 


National Asso- | 
Bus Operators 


Division 
and 


of 


NEW ELECTRICAL SERVICE 
Meriden, Conn., May 26.—Puck- 
er’s Electrical Service has opened in| 


; the Krober-Duffe Building at 55 | 


iia ata | Cooper St. 
¢ | * . 2 
6 a | electrical service will be handled. 


All types of automotive 


ers 


| Charles 


the 


| view 


| cylinder 
| the 


Officers selected H. M. 
the engineering school 
University, Lafayette, 
Louis Schwitzer, 
the * Schwitzer-Cummins 
Indianapolis, vice-chair- 
Harlow Hyde, sales consu)- 
Indianapolis, secretary, and 
A. Trask of the Rockwood 
Engineering Company, treasurer. 

Prof. Jacklin will sueceed Mr 
Schwitzer in the’ chair, the other 
officers to serve by re-election. 

Starting the program on the sub- 
ject of automobile racing with a 
review of the early days of racing 
at the Indianapolis Speedway. 
Chairman Schwitzer described the 
creations and conditions of more 
than twenty years ago and told of 
developments leading up to the 
founding of the speedway as is 
today. 

Fred S. Duesenberg, 
racing and passenger car designer, 
was another speaker on the sub- 
ject of racing in the past and out- 
lined his early racing experiences 
beginning with the old Mason car 
built in Iowa. His first racing car, 
he recalled, was a_two-cylinder, 
which later developed into fours 
and eights. 

Lee Oldfield, 
gineer, 


were Prot 
of 
Purdue 


of 

Company, 
man; 
tant, 


it 


prominent 


local consultant en- 
offered a comprehensive re- 
of modern racing creations 
and dealt in some detail with cer- 
tain entries in the coming race 

A significant note was struek by 
Russell Snowberger. whose eight- 
stock car finished among 
winners in last year’s race and 


| has showed considerably more speed 


|} this vear 


|Siko Sales, 
| Mass. Another 


| bulb are covered with 


Snowberger's observation 
toward the point that stock 
apparently stand up betier in 
the high speed grind than do the 
high priced special-built cars, cit- 
ing his own machine as an example 

The May meeting concluded the 
S. A. E. program here for the sea- 
son. . 
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cars 


‘SIKO HEADLIGHT BULB 


FEATURES NON-GLARE 
ILLUMINATING ABILITY 


SIKO non-glare headlight bulb 
The Siko non-glare headlight bulb 


; which is claimed to produce 15 per 


cent. more light on the road than 


offi- | 


was 


presi- | 


| firms 


| are 


BARBER Ne. 5 tumbling machine 


An improved Model 5 tumbling 
machine intended for tumbling 
batch Jots of metal stampings which 
eliminates the hand screening op- 


eration by screening the tumbled 
product while discharging is new 
with the Barber Tumbling Machine 
Works, Maywood, Ill. The machine 
is s charged and discharged through 


U. S. CAR MAKERS 
SEE FOREIGN MARKET 
TREND AS FAVORABLE 


(Continued from Page 1) 


auction 
firms supplying 


schedules upward and local 
parts, bodies, etc., 


started full-time operations in order 


orders 
mainly 


to keep up with increased 
This growing demand was 
contined to the smaller, cheaper 
cars and cycle cars and it is ex- 
pected that the bulk of sales in 1931 
will be this type 

The truck situation 1s 
similar to that of passenger in 
that a few of the larger American 
companies with plants in Germany 
obtaining the Main portion 
the business. American truck man- 
ufacturers not represented in Ger- 
many made attempts to secure Ger- 
man agents during the February 
automobile show, but there efforts 
were not successful. 

Ot the 24,000 new motorcycles 
registered in Germany during the 
first quarter, about 100 were Amer- 
ican machines mostly of the large! 
and more powerful sort. British 
are selling about twice as 
many motorcycles in Germany as 
the American firms. Dealers’ stocks 
still high, reflecting the over- 


ol 
German 


cars 


are oi 


| production of the last three years. 


About the “toughest spot” in Eu- 


|rope for the automobile dealer is 


Spain, where the current political 


|unrest and slowing up of industry 


has 
carious 


placed dealers in a very pre- 
position. Only those com- 


| panies having their own sales organ- 


| handling European 
| more 


in the country are sure to 
The situation of dealers 
lines is even 
that of the 


ization 
survive. 


difficult than 


| American car dealers, because Euro- 


the standard headlight bulb and yet | 


appears dimmed to the approaching 
motorist is a development of the 
Inc., Newton Center, 
feature claimed for 
the bulb is its penetrating ability in 
foggy or rainy weather. 

The bulb is equipped with a con- 
centrated filament of 21 c. p. and 
32 c. p. The end and sides of the 
a high-re- 
flecting material. They replace 
ordinary type bulbs without alter- 
ations. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| the 


| Lares. 


pean cars have been losing ground 
to the United States competition for 
more than a year. The dealer or- 
ganizations of Citroen, Fiat and Re- 
nault, the principal European com- 
petitors in Spain, have been weak- 
ened greatly in recent months. 

Though imports of cars have been 
greatly curtailed, stocks of cars are 
nromal Stocks of American low 
and medium-price cars are ade- 
quate, particularly in the latter class 
since some firms had not yet dis- 
posed of all cars brought in before 
duty increase of July, 1930. 
Stocks of high-priced American cars 
were small, as were those of all 
European cars. 

Used cars have moved very slowly, 
especially the high-priced ones since 
sales are retarded by the internal 


cars 


the screen extension which re- 
movable. The sieel cylinder ie 
mounted on a tiltable frame and is 
rotated by two rollers near the up- 
per end and a heavy shaft at ite 
lower end. It is built with or with- 
out agitators in two standard sizes, 
19 inches in diameter by 25 inches 
long, and 24 inches in diameter by 
30 inches lone 


is 


and received after the duty 
of last July no longer prevail. 
ers have exercised the utmost 
in keeping stocks down and han- 
dling trade-ins A frequent prac- 
tice not to accept the old car 
or make an allowance until ar- 
rangements have been made for its 
disposal. 

Approximately 80 per cent 
trucks sold were of the light class 
in one to one and a half tons 
capacity or less, with this trend be- 
coming more pronounced with the 
suspension of many government 
construction projects demanding 
heavy trucks 

A slight improvement in the auto- 
motive market was noted in north- 
ern Ireland, with the Austin and 
Morris cars achieving greatest popu- 
larity With the exception of one 
American car, two American trucks 
and the French Citroen, few foreign 
cars entered this market. Only 25 
per cent. of the cars sold were over 
fourteen horse power 
American designed trucks 
leading position in this market 
and there is every indication that 
they will benefit by any increase 
in sales although the market is 
naturally limited in volume and 
generally confined to the light 
weight class. 

The high percentage of British 
cars in use gives English manufac- 
turers predominance in the parts 
and accessories market 

In New Zealand the American 
have taken a decided beating 
the English since the first of 
the year. British makes securing 
45 per cent. of sales, the largest 
percentage they have had for many 
years. American cars secured 55 
per cent. of sales, compared to 80 
per cent. in previous years. In com- 
mercial vehicles 90 per cent. of 
registrations continued American 
owing to registrations in two makes 
of low priced trucks. 

The British “baby 
New Zealand for 
basis of their sales drive and 
90 per cent. of their 1931 
sales. Improved roads have stimu- 
lated sales 

Automotive sales in Cuba were 
considerably off, compared to those 
of 1930, with dealers generally pessi- 
mistic and making every effort to 
kecp stocks down to actual require- 
ments. 


increase 
Deal- 
care 


is 


of all 


occupy 
a 


from 


car retailing 
in about $1,000 is 
the 
forms 


NEW HUDSON 
May 26. 
and son, Ivan G. Myers, have 
lished the Hudson-Jones Automobile 
Company, 108 5th St., handling sales 


and servicing for Essex and Hudson 
cars, carrying extensive line of ac- 
cessories, with a. complete repair 


DEALER 
—Ivan C. Myers 
estab- 


Ames, Ia., 


The high prices demanded. service. 
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| Is Casey Go 


We all remember the old-time story of the con- 
versation between the bartender and his boss. It 
ran something like this. 


**Is Casey good for a drink?’’ 
**Has he had it?’’ 

**He has.’’ 

**He is.”’ 


ADVERTISEMENT I 


Now, this does not happen to be a page on the 
liquor question, except that it offers its own rather 
nice commentary between the Casey whose credit 
was once questioned for a drink and whose credit 
is no longer questioned for an automobile, a radio, 
a washing- machine, a vacuum - cleaner, a houseful 
of furniture, or even the doctor’s bill for another 
baby. 


This page deals with far more important matter 
than Prohibition, although the material that will 
be presented will probably be seized upon by the 
pros and cons, each in justification of his own cause. 


In this writing we are not concerned with that 
cause. And please do not concern yourself with it 
to the exclusion in your mind of the far more 
important. topic of the consumer credit situation 
in America today. 


Is the American wage-earner still good for 
an automobile, a radio, a washing-machine, a 
vacuum-cleaner, and so on? 


Has he paid for the last one? 
Is he good for another one? 
And how good? 


We have gathered together some of the most 
startling facts on this subject that have ever been 
put into print. Their significance is basic and far- 
reaching. Insomuch as this matter of personal 
credits came surging in upon American finance 
and manufacture about as rapidly and as sensation- 
ally as the wage-earner market itself, its signifi- 
cance is probably the most important factor in 
business today. 


Here is the first of these startling statements: 


All of the big finance companies and credit ac- 
ceptance corporations which can be grouped under 
the one head of consumer credit companies 
closed their 1929 year with the biggest volume 
of business in their histories. Which means that 
more people owed them more money for the 
innumerable things that had been bought on credit 
than ever before in the history of this country. 


This was the condition as of January 1, 1930. 


By February of 1931 substantially all of this 
enormous consumer obligation running into bil- 
lions of dollars had been paid in full. 


Which means that practically all of the auto- 
mobiles, radios, washing-machines, vacuum- 
cleaners, electric irons, and everything else that 
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was bought by individuals in 1929, are owned 
outright today. 


Number two: all of the investigations of 
these gigantic companies show that the ratio 
between cash buying and credit buying during 
these past eighteen months has not changed. 
In other words, the depression has neither increased 
credit buying nor diminished it. It remains in ex- 
act proportion to the total volume of business done, 
without any material percentage of change. And 
the repossessions even in automobiles, which ac- 
count for more than one-half of all installment 
selling, have increased less than one car per 
hundred, according to the National Association of 
Finance Companies. , 


So the people of America are still buying just 
what they can afford to pay for. Those who bought 
on credit before are still buying on credit. Those 
who always paid cash are still paying cash. 


And finally, comes the third important fact, 
which very nicely verifies the other two. 


During the past eighteen months, when over 
fifteen hundred banks have had to close their 
doors, not a single one of these important con- 
sumer finance companies has either gone out 
of business or even been in difficulties. Yet their 
operations are conducted on a far lower ratio 
of capital to credit than any bank. 


These statements have been made to us by three 
of the largest consumer finance corporations, 
whose combined volume runs well over a billion 
dollars. And we have been assured that the same 
statement could be verified by the others. 


And now for the logical and rather dramatic 
conclusions. 


Your American wage-earner has handled be- 
tween sixty and sixty-eight percent of this vast 
personal credit obligation and liquidated it within 
one year. Probably the worst year we have ever had. 


He has quite evidently handled his affairs better 
than we business heads have handled our affairs, 
because all of the concerns from which he bor- 
rowed are in good shape, while fifteen hundred 
of the concerns from which we borrowed money 
have had to close their doors. 


Certainly, with eighty-five percent of our 
American wage-earners still on the job and 
with their credit intact, there wouldn’t seem to 
be much question about where our future vol- 
ume of sales is coming from, nor where our ad- 
vertising dollar would go farthest in getting it. 


Here at True Story Magazine we could have told these 
credit companies exactly what they told us. Because here 
is where your American wage-earner concentrates his in- 
terest and tells his story. 


True Story Magazine has something over two million of 
these rather exceptionally good ‘‘credit risks’’ and offers 
the penetration point to millions more. 





